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HESS GOES WITH PHENIX. Organized 1853 COMMISSIONERS CONFERENCE 
WILL LIKELY BECOME PRESIDENT / THE HOME MAKE IMPORTANT SUGGESTIONS. 


And Direct Underwriting Policy—Com- Clearing House on Examinations— 


H Safe S lus—Sheld ‘ ese 
pany ying Mane ) Insurance # Company sins. \iseer Dicom” 
Henry E. Hess has been called from ey New York orenges 


the management of the New York Fire 


Insurance Exchange, a position he has ° . 
filled with conspicious ability since the Elbridge G. Snow, President 


founding of that organization,to assume MAIN OFFICE, 56 CEDAR STREET abs 
the vice-presidency of the Phenix Insur- CASH CAPITAL. $3,000,000. The Stat« repre 
ance Company of Brooklyn, in succes- Assets, January ist, 1909 $24,856,499 respective Cepartment heads 
sion to George Ingraham resigned. Liabilities (including capital) 14,973,677 ance were as follows 
It is reported that his salary will be Reserve as a Conflagration surplus 800,000 Alabama: Frank N. Julia 
$20,000 a year, an advance of $8,000 over Net Surplus over all liabilities and reserves 9,882,821 neem alate Wieden Ot. tnt 
what he has been paid hitherto. SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. of State ;Connecticut: heodore lac 
Once the present tangled affairs of _ a — — Bee of Co- 
the Phenix be cleared up it is antici- [msures against loss ot real an nal r r . umbia: Thomas | Drak mmis 
pated that E. W. T. Gray, who assumed g d perso prope ty, rental INCOME, cioner: Illinois: Fred W. Pott Sup ! 
the presidency of the Company immedi- use and occupancy, earned profits and intendent o! Insurance Maryland: Ben 
ately George P. Sheldon was deposed, commissions by jamin F. (¢ rouse, Comm ne and 
will return to his former post with the / Chairman of the Committee on Exami 
ons; Massachusetts: Frank H. Haridi- 


Continental, and Mr. Hess will be ad- Fire, Lightning, Wind-storm, Automobile and at 


vane he chief executiveship of the e e son, Commissioner; Michigan: James 
ao sie Inland Transportation Risks V. Barry, Commissioner and Chairmas 
Following the acceptance of the resig- of the Spec , t nvestiga 
nation of Secretary Charles F. Koster, 
David Rumsey, an attorney of New York 
City and a kinsman of Henry Evans, 
was chosen interim vice-president and 
secretary. 





expenses 
panies; Minnesota: Johr 
Cammissione! ind Presid 
Convention New York: W 
»} - rintend nt 


Hotchkiss, Superintends f I 


Mr. Koster is still employed by the N th B iti h Entered United States ang Chairman of the Executive 
Phenix in another capacity, and is aid- or ri 1S 1866 initte¢ North Carolina: J. R. ¥ 


Commissione! Ohio: ¢ ( 


Commission and Chain 


ing in untangling its sadly involved ai- 


fairs. i 


I 
Examination Continues. e Committee on Laws and Legislation 
Under the immediate direction or and Mercantile Rhode Island: C. C. Gray, Comm on 
Chief Examiner Gordon, representatives r:South Carolina: Fitz Hugh MacM 
of the New er eee ee Department tir Comm ions Tennessee: Reau E 
are still hard at rk investigating the Volk, Commissioner and Chairman ctf 


Company,and expect to be so employed | he Comm e on Fraternal | 
for at least a month yet. Established 1809 nsu rance Co. Texas: Thomas B. Lov ‘om! 


The reserves on the Eastern business f Bankine and nsuran Virginia: 
have been checked wp and found correct Jose sutton, Commissioner; Wiscon- 
to the penny. If a like condition be etuar\ 
found in the West and the South, where 
investigation will next be made, the 
financial condition of the Phenix will 
be placed beyond question. 

The latest from the sick chamber of P 
former President Sheldon, was to the $742,007.50 
effect that his condition was unchanged, 
and that small hope was entertained for 
his recovery. 

Capital and Net Surplus $2,000,000. 

Under Tuesday’s date Henry Evans, 
chairman of the Executive Committee, 
addressed the local and special agents 


of the Phenix thus: 
“To-day I sent a telegram to the gen- 
eral agents of the company, reading as 


follows: 


“ ‘Every effort should be made to get and Trust Company 


monthly reports and balances in and all 


open matters closed up for the purpose W. C. BALDWIN. President 


of making a clean, well-balanced state- 
ment as of January first. At the end of — 
the first week of house cleaning I am 

satisfied that we have made good pro- Agency Contracts Made Direct With Solicitors 


gress and the loyal support given the 


: any by its ¢ s, tl bliec and 
company by its agents, the public anc ASSETS . P : < A $23,549,229.15 


its competitors is most gratifying and 

commands our sincere thanks and ap Reserve on Outstanding Policies -  $21,401,598.00 
(Continued on page 11.) : aa @ 

All other Liabilities ‘ - - 417,649.50 


DIRECTORY OF DEPARTMENTS Assets in excess of all legal requirements, $1,729,981.65 vith su 


Life Insurance... Insurance in Force $80,000,000.u ee : on un 
if represent 


Industrial Se he subjects 
Editorial Bini : : Among suc! 
Home Office Pittsburgh, Pa. ing, with the acti 
thereon: 
The next convention 





Boston conflagration, November, 1872. We paid our policyholders 
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tion was fixed for September 27th to 
30th, 1910, at Mobile, Alabama. 

The set speeches at such convention 
will be limited to representatives of 
the departments, and one or more of 
the sessions of the convention will be 
executive. 

The committee on blanks, which pr- 
pares the blanks for reports used by all 
of the State departments in securing 
returns from all kinds of insurance 
companies at the end of each calendar 
year, was instructed not to modify ex 
isting blanks other than in the matier 
of the underwriting and investment ex- 
hibits of miscellaneous stock compan- 
ies. or in such other ways as such com- 
mittee should consider absolutely neces- 
sary. Such committee was also instruct- 
ed to report as early as possible, not 
later than June 30th, 1910, in order that 
the executive committee might pass up- 
on their work without waiting for for- 
mal action by the convention; this that 
the blanks may be available and dis- 
tributed to the companies several 
months prior to December 31st, 1910. 


Disclosures in connection with the 
Phenix Insurance Company led toa ge:- 
eral discussion regarding examinations 
of home companies by the various de- 
partments, and to the conclusion on the 
part of the officials present that while 
in several States examinations were 
considerably in arrears there is no war- 
rant for serious anxiety on the part of 
the public concerning the solvency of 
insurance companies generally or their 
ability to meet their policy obligations. 


it was understood ‘between the rep- 
-resentatives of the departments, horv- 
ever, that, where examination work is 


in arrears, it should be pushed as rap- 
idly as possi! ble and the facts promptly 
viven to the public and to the other de- 
partments. 

ln this connection the representativ2s 
of the departments present ‘adopted a 
resolution which looks to the establish- 
ment in the association’s committee of 
a sort of clearing house On examina- 
tions, to which application may be 
niade by an insurance commissioner of 
any State who may desire the examina- 
tion of a company whose home office is 
in any other State. It is thought that 
such resolution will make it possible to 
bring about a prompt examination by 


the home State department in case any 
other State department has reasonable 
ground to as herefor, and, at the 





same time, put ail insurance depart- 
ments in tcuch with each other on this 
most important feature of their super- 
Vision 

The conferences held four sessions at 
which the general subject of fraternal 
insurance was discussed, and listened 


to statements and views from represen- 
tatives, h of the national] fraternal 
congress and of the associated fratern- 
ities, as well as some of the im- 
portant of the fraternal beneficiary so- 
cieties, relating to a proposed uniform 
bill regulating fraternal insurance 
throughout the United States. As a re- 
sult of these hearings, a sub-committee, 
consisting of Commissioners Folk of 
Tennessee, Lemert of Ohio and Young 
of North Carolina, was appointed ‘o 
formulate a series of questions to be 
sent to all fraternal beneficiary socie- 
ties in the United States, such ques- 
tions being intended to draw out facts 
us to such <« their rates and meth- 
ods of government, their control of in- 
vestments and the like; which will »%e 


bot 


most 





rders, 


formulated in a report to be made at a 
later conference of the commissioners; 
such commitiee is also to prepare a bill 
for a uniform law which will be sub- 
mitted at a later meeting. 

The generai subject of the expense of 
fire companies was also considered, and 
the committee on this subject, of which 


Commissioner Barry of Michigan. is 
chairman, was instructed to prepare a 
series of questions intended to bring 
out the experience of all fire insurance 
companies in the matter of commis- 
sions paid to local and general agents, 
and forward such questions to the au- 
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thorized fire insurance companies, Such 
committee will later give hearings, the 
first of which will be held in the latter | 
part of January. } 

The conference discussed generally | 
the subject of procuring from the com- 
panies their experience in various 
classes of fire risks, but no definite ac-| 
tion was taken. 

Arrangement was also made for the 
employment cf a representative of all 
the departments, resident in New York, 
who will early in January of each year, 
furnish such departments with tables 
giving the valuations of all the securi- 
ties held by all classes of companies in 
all the States. The purpose of this ac-| 
tion is to standardize so far as possible, 
the reports of the companies on this im- 
portant subject. 

The executive committee was in- 
structed to forward to the various com-| 
missioners the proposed uniform bill 
fixing standard provisions for accident 
poticies, and also a copy of the new 
liquidation law of New York, adopied 
by the last legislature, with the request 
that such commissioners endeavor to 
secure the passage of equivalent 
measures in their respective States. 

It was the opinion of many of the 
commissioners present at the _ confer- 
ence that there should be similar meet- 
ing hereafter, at least every two 
months, and this suggestion will be 
taken under advisement by the execu- 
tive committee. 


DIVIDENDS FOR 1910. 
Four Per Cent. Surrender Values 
creased-——Gain in New Business 


In- 


For 1909. 
The Northwestern Mutual Life an- 
nounces that the dividends payable in 
1910, will be computed on the same 


scale as that used in 1909, and prior 
years. This means that policies issued 
in 1909 and reaching the end of their 
first year in 1910, will receive the same 
dividend as the issues of 1908 did in 
1909. Dividends on policies issued in 
other years will receive a larger divi- 
dend during 1910 than that paid during 


the present year. 

Dividends on instalments payable in 
1910, will be computed on the basis of 
$.4 per cent, interest instead of 4.3 per 


cent., as heretofore. 

The total gain in business written by 
the company for the first eleven months 
of the year, as compared with the sim- 
ilar period of 1908, is $3,905,189. The 
company again urges its representa- 
tives to avoid the writing of Term in- 
surance. The editor of Field Notes 
says: 

“The plan is well adapted to meet the 
needs of a iimited class and the Com- 
pany desires to accommodate such per- 
sons but we are entirely sure that, not- 
withstanding the improvement already 
shown, there are many insurances sold 
on the ‘term plan that should be on the 
Ordinary Life or other forms and in 

uch cases dissatisfaction is almost 
sure to follow, Direct your applications, 
do not let them lead you.” 
increased 4 Per Cent. Surrender Values. 

From and after January 1, 1909, poli- 
cies of the Northwestern carrying a 4 
per cent. reserve (i. e., issued prior to 
February 1, 1899), which has been in 
full force for 20 years, will be entitled 
to surrender for the full amount of the 
reserve held. The surrender charge on 
all 3 per cent. reserve policies will be 
the same as provided in policies now 
being issued, to-wit, $10 up to end 5th 
policy year, thereafter reduced $1 each 
year. This gives full reserve values the 
i5th and subsequent years. 

Take Additional Insurance. 

Statistics covering policies written by 
the Northwestern during the first quar- 
ter of 1909, show that out of 9,283 per- 
sons insured. 3,099 already carried one 
*r more policies in the company. No 


sreater mistake could be made by any 
agent than to fail to keep in touch with 
his old policyholders. They are the best | 
prospects an agent can have. | 





We want AGENTS TO KNOW that there is no good reason 
why they should not be making BIG MONEY 


A TIP 


Make a contract with the Big 


JAMES PERRY AGENCY 


of the 


PRUDENTIAL INSURANCE CO. 


20 Vesey Street, New York 
AND SELL 


what the public want, the POPULAR LOW COST POLICIES, and 
best of all, the New Monthly Income Policy 











1894 1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 

of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906 —-$1, 226,696 $74,309 
1907——-$1,001 ,409 $27,775 
1908—— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 














NSURANCE MEN will N - 
The N orthwe stern I cant increase in The N ia x 
a ~ : new business during the past four years. 

IMPORTANT FACTS rel 
of Milwaukee penses “Mortality Interest 
1905 12.15 67 4.73 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. S. HATHAWAY, Secretary 1907 11.81 58 4.76 
1908 10.76 59 4.84 
New Business Paid-For rit #, ca: able of eas demonstration that 
1908 ; ; , $90,334,038 ingur 4 ‘western is the best Company to 
: : ; ee The Northwest li 
1906 93,568,452 with its Dividend Options Park op snk Bae 
1907 e ws fs 102,283,634 Seventh, On ptions,, © — of Settlement 
ium Loan 
1908 Fine, | a 109,773,709 Issues Partnership and Corporation In- 
, surance. 
Esch year larger than any in the For further information or an Agency, 
previous history of the Company. address 
: H. F. NORRIS, 
Commenced Business 1858. Superintendent of Agencies. 

















THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST STRONGEST 
IN IN THE 
AMERICA WorRLD 


Largest Margin of Aasets i in n Excess 

of Legal Liabilities. 
3g No Company More Economically 
Managed to-day. 

No other company has, by increas- 
ing its scale of annual dividends four 
years in succession (1906, 1907, 1908, 
1909), reduced premium payments so 
rapidly. 


For terms to oneal emalid icin: 
GEORGEjT. DEXTER, 2nd Vice President 


34 Nassau Street New York, N. Y. 


























December 16, 1909. 


BLOW AT FRATERNALISM 


ASSESSMENTS? 





CANNOT RAISE 
Interesting Point In Decision of New 
York Court of Appeals in Actions 
Against Associations. 


Two decisions which have aroused 
keen interest among officials of mutual 
benefit associations are those recently 
handed down by the New York Court 
of Appeals which hold that an insurance 
or fraternal concern cannot increase the 
assessments of its members unless there 
is in its certificates a clause specificaily 
providing for such increase, or that the 
holders of such certificates agree to the 
advance. One of the suits decided was 
that of Michael Dowdall of Avon, N. Y., 
against the Supreme Council of the 
Catholic Mutual Benefit Association. 
Dowdall became a member of the asso- 
ciation in 1879 and was assessed $1.10 
on each assessment until 1904. But from 
Jan. 1 of that year he was assessed $5.56 
on each call. When the case 
came to trial the association’s lawyers 
made the plea that unless the associa- 
tion was allowed to increase its assess- 
ments when the exigencies of the occa- 
sion required it would be unable to pay 
its death losses. 

The Appellate Division of the Fourth 
District decided that Dowdall had no 
case against the association. But the 
Court of Appeals, in reversing the deci- 
sion, said that there was no reason for 
allowing the association to disregara 
the provision of its original contract 
with Dowdall. 

Adverse Mortality Experience. 

In reply to the association’s statement 
that it had paid nearly $500,000 for 
members whose average dura‘ion of 
membership did not exceed twenty-two 
months in the association, Justice Bart- 
lett of the Court of Appéals said: 

“This very severe arraignment of the 
association, coming, as it does, from its 
officials in high position, goes far to 
establish the fact that the peril of com- 
ing insolvency is due to a failure to ob- 
serve the fundamental principles of life 
insurance.” 

The Wright Case. 

The other case was that of Dennis L. 
Wright of Watertown, N. Y., against the 
Knights of the Maccabees of the World. 
Wright became a member of the order 
in June, 1897, and in January, 1905, he 
was suspended for refusing to pay an 
increased assessment. When Wright 
became a member the annual dues were 
$3, but in January, 1898, and with 
Wright’s acquiescence, they were in- 
creased to $4 a year. Wright paid the 
$4 a vear until 1904. But in ‘hat year 
the association, without the consent of 
Wright, so amended its by-laws as to 
provide that “on or after Jan. 1, 1905, 
ali present life benefit members of this 
association who are then 55 vears old 


THE EASTERN UNDERWRITER 


or over, shall pay $3 a month for each 
$1,000 of life benefits carried.” 

Justice Vann who wrote the opinion 
in the latter said in part: 

Contracts Must Be Respected. 

These cases establish the rule that 
benefits cannot be reduced or new con- 
ditions forfeiting the benefits added by 
an amendment of the by-laws, even 
when the general right to amend is ex- 
pressly reserved. They are controlling, 
therefore, so far as all the amendments 
now in question are concerned, except 
that providing for an increase in the 
rate of assessmen‘s. Following the au 
thorities cited, we hold that the amend- 
ments which assume to cut down the 
benefits by his contract with the defend- 
ant are void and of no effect. 

I am personally of the opinion that 
the amendment increasing the rate of 
assessment is also void, for I can see 
no difference in principle between re- 
ducing benefits and increasing the 
amount to be paid for benefits. The 
plaintiff entered into the contract on 
the faith of the promise by the associa- 
tion that he should “pay at the same 
rate thereafter so long as he remains 
continually in good standing in the 
order,” which he had the right to as- 
sume, and the defendant knew that he 
would assume, was a covenant not to 
increase the rate. The certificate states 
that “he is entitled to all the rights, 
benefits and privileges,” provided by 
the laws of the order, which are thus 
made a part of the certificate. Hence 
the right to pay at the old rate was one 
of the rights provided for and that he 
contracted for. It was a vested right, 
immune from change by amendment, in 
the absence of a specific reservation of 


power to amend in that particular. On 
the average, such contracts would be 
impaired by doubling assessments to 


the same extent as by cutting off one- 
half of the benefit. The price to be paid 
by the plaintiff for insurance is as es- 
sential a part of his contract as the 
amount of insurance to be paid to him 
by the defendant on the maturity of the 
policy. Whether the one is increased 
or the other proportionately decreased 
makes no difference in principle or in 
*he final result. By either method the 
pecuniary value of the contract, which 
is property, would be reduced one-half. 
Could Increase Number of Assessments. 

The defendant seeks to sustain its 
action in increasing the rate of assess- 
ment by invoking the general power to 
amend and pleading that the exercise 
‘hereof was essential to its existence. 
The court did not find as a ma‘ter of fact 
or law that a reduction of benefits was 
necessary, but found that ‘‘the increase 
in the rate or the number of assess- 
ments was necessary for ‘he continued 
existence of the defendant.” Necessity 
pears only on the question whether the 
amendments are reasonable. While 
they were desirable as a matter of 
policy they were not necessary, for the 
old by-laws gave the defendan‘s power! 


INTERESTING INVESTIGATION 


COVERING IMPORTANT SUBJECTS. 
Statutory Requirements and Legal 
Opinions On Board Contracts and 
Stock Sales. 

Prompted by the action of the Na 
tional Convention of Insurance Commis- 
sioners, relative to the sale of stock in 
connection with life insurance and the 
general interest in the question of 
“Board Contracts,” the Association of 
Life Insurance Presidents has been con- 
ducting an investigation to ascertain 
what the requirements of various States 
are upon these matters. An effort has 
also been made to secure copies of De- 
partmental rulings and opinions by at- 
torney-generais. The laws ruling and 
wpinions are summarized by States, as 

follows: 
Concerning Board Contracts. 

States. 
Expressly forbidden by statute in......28 

Forbidden by insurance department 
ruling in 
Forbidden by department ruling un- 
less offered to all policyholders 
Declared by Supreme Court to be il- 








legal under anti-discrimination 
EDN. ninco ca cw eenkene ances news 1 
No law or ruling on the subject......10 
EE ere et ere eee l 
Stock With Life Insurance. 
Expressly forbidden by statute.......26 
Forbidden by insurance department 
aoe ewe cue cnigek awn canes 7 
lorbidden by department ruling un- 
less offered to all policyholders 
I ascidian Sinn ee eee 1 
Declared to be illegal by attorney-gen- 
ey IN, ao Suncé- o's dav dks aaa 1 
Declared to be illegal by attorney- 
general's cpinion unless option on 
stock is contained in policy........ 1 
No law ruling or opinion............ 4.13 
The following is a list of the several 


to raise all the money needed for every 
purpose by simply increasing the num- 
ber of assessments. It is true that a 
great increase in thfs respect might re- 
duce the membership, still that did not 
make an increase in the rate of 
ments necessary, for it cannot be neces- 
sery for a corporation to violate its con- 
tract in order to preserve its exis‘tence. 
Moreover, the existence of the defend- 
ant, according to the findings, is not 
now threatened, nor will it be until af- 
ter the lapse of from 18 to 25 years, 
and no one can forsee the changes that 
will take place in the meantime. If tt 
wonderful growth of the defendant, as 
stated by counsel, continues, the 
danger now apprehended as to wha 
may take place a quarter of a century 
hence may wholly disappear before that 
period expires. 


assess- 


its 


states oposite which opinions and rul- 
ings are summarized and where stat- 
utes are cited by section and chapter 
numbers wherever such have been en- 
acted. The notations in regard to de- 
partment rulings are said to be author- 
itative as in most instances they have 
been made on the basis of answers re- 
ceived from the severa] departments in 
response to our inquiries: 

Alabama.—aAct 89, laws of 1909, pronib- 
its both. 

Arizona.—No specific law and no ruling 
by department. 

Arkansas.—Act 321, 1907, prohibits 
board contracts; no law or ruling re 
garding stock selling schemes 

California.—No specific law and no rul- 
ing by department. 

Colorado.—Sec. 50 Insurance 
1907 prohibits both. 

Connecticut.—No specific law, 
Commissioner’s opinion is 
both as coming within the 


Code of 


but the 
against 
general 


anti-rebate and discrimination law 
(Sec. 3538 G. S.) 
Delaware.—No specific law but depart- 


ment has ruled that any offer or in- 
ducement of any kind or nature con- 


stitutes a violation of State statutes 
unless made to all insurants of same 
class and equal expectation of life. 
(Ch. 273, Vol. 19, Sec. 1.) 

District of Columbia.—No specific law 


and no ruling by department as no 
company licensed in the district has 
done any business of this sort. 


Fiorida.—No specific law and no ruling 
by department. 


Georgiae—No_ specific law No rul- 
ing as to board contracts but Attor- 
ney-General and Commissioner have 
ruled “that to sell life insurance 
stock in connection with the sale of 


policies of a ec 
public policy.” 


ymmpany is contrary to 


Idaho.—Sec. 2238, (H. B. 233, Laws of 
1905) prohibits board contracts. No 
law or ruling against stock selliag 
schemes 

MWlinois—No specific law, but depar.- 
ment rules that both come within the 
anti-rebate and discrimination law 
(Sec. 212.) The department has ruled 
further that a company cannot be ad- 
mitted to do business in the State 
which has in force genera] board 
contracts under the terms of which 
policyholders of Illinois if the com- 
pany were admitted would contribute 


out of their 


premiums an amount to 

persons holding th general con- 
tracts. 

Indiana.—Ch. 36, Laws of 1909, in the 


opinion of the department prohibits 
the issuing of board contracts, but 
there is no law or ruling of depart- 
ment against the sale of with 
life insurance. 

'owa.—No specific law and no ruling by 
the depariment 

Kansas.—Chapter 155, Laws of 1909. 
prohibits selling stock in a subsidiary 
company in connecfion with insur- 


stock 
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/ STRENGTH OF, 
IBRALTAR®; 








you. 


JOHN F. DRYDEN, President 


LOW COST, HIGH GUARANTEES 


liberal conditions and extensive advertising make the 
policies of The Prudential easy to sell. 


THE PRUDENTIAL 


wants managers and agents. 
Ask for particulars. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


There is a place for 


Home Office, NEWARK, N. J. 














ance or offering special inducements 
in connection with the selling of such 
stock. There is no specific law 
against board contracts but depart- 
ment has so far as possible prohibit- 
ed the offering of such contracts. 

Kentucky.—No specific law, but Com- 
missioner rendered a decision April 
16th, 1908, that board contracts came 
within the general discrimination and 
anti-rebate law. (Sec. 656.) No ruling 
on stock selling schemes. 

Louisiana—Act 210 (The Kaliski bill) 
approved July 8th, 1908, prohibits 
both. 

Maine.—Chap. 121, laws of 
hibits both. 

Maryland. No specific law on either 
subject, but department has ruied 
against selling of stock in connection 
with sale of insurance and will admit 


1907, pro- 


no company which countenances 
either the selling of stock or the 
maintenance of board contracts. 


(Law against rebating, Ch. 254, laws 
of 1890.) 

Massachusetts.—Chap. 576,laws of 1907, 
prohibits stock selling schemes, and 
department rules that board con- 
tracts are a violation of anti-discrim- 
ination law. 

Michigan.—Act 181, laws of 1907, pro- 
hibits both 

Minnesota.—Chapter 427, 
and Chapter 277, Laws of 
hibit both. 

Mississippi—No specific law, but de- 


Laws of 1999, 
1907, pro- 


partment has ruled against both. 
(Law against rebating Sec. 2@@0.) 


Missouri.—H. B. 85 approved March 18, 
1907, prohibits both. 

Montana.—Senate bill 47, approved 
February 13, 1909, prohibits both. 

Nebraska.—No specific law but on May 
21, 1909, cepartment ruled no com- 
pany issuing board contracts or 
special contracts, or selling stock in 
connection with insurance, would be 
allowed to do business in the State. 
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As January Ist draws near 


men we want to hear from. 


TREMELY AGGRESSIVE. 


with full particulars to 


Good Insurance Men 


are looking for bettering their positions by selling HIGHER 
CLASS goods at increased commissions. 


Our company is STRONG, 
If you would like to work under such a BANNER, address 


No. 2 THE FASTERN UNDERWRITER 


Those are the class of 


CONSERVATIVE, BUT EX- 


105 William Street 
New York City 














Nevada.—No specific law, and no rul- 
ing by department. 

New Hampshire.—Ch. 111,Laws of 1997 
prohibits both. 

New Jersey.—Chap. 74, Laws of 1997, 
prohibits board contracts. Attorney- 
General ruled that option to purchase 
stock must be contained in policy. 

New Mexico.—Sec. 20, Chapter 48,Laws 
of 1909, prohibits both. 

New York.—Chap. 729, Laws of 
prohibits both. 

North Carolina. 
cision Supreme Court, Oct. 6, 
clares board contracts illegal. 
rules stock selling in connection with 
policies is “practically rebating or 
else a fraud on policyholder” and re- 
fuses to license company doing that 
class of business. (Law against re- 
bating, Sec. 4775.) 


North Dakota.—Senate bill 179, ap- 


1907, 


No specific law. De- 
1909 ,de- 


Raneut 
supe. 


proved March 8, 1907, prohibits both. 
Ohio.—H. B. $80 of 1908, approved April 
22, prohibits both. 


Oklahoma.—Senate bill No. 15 ap- 


1909,prohibits both. 
No ruling by 


proved March 12, 
Oregon.—No specific law. 
department. 
Pennsylvania.—Act 227, approved May 
3, 1909, prohibits both. 
Rhode Isiland.—No specific law. No rul- 
ing made by department. 
South Carolina.—Saye bill 
Feb. 24, 1908, prohibits both 
South Dakota.—Sec. 20, Ch. 210, Laws 
of 1909, prohibits both 

Tennessee.—Chap. 456, Laws of 
prohibits both. 

Texas.—Ch. 108, Laws of 1909, prohibits 
both. 

Utah.—Sec. 50, Chap. 121, laws of 1909, 
prohibits both. 

Vermont.—No specific law and no rul- 


approved 


1907, 
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GETS PRACTICAL BUSINESS MAN. 


J. H. Cummings Succeeds Late John H. 
Watt on Directorate of Penn Mu- 
tual Life. 

In succession to the late John H. 
Watt, James Howell Cummings, presi- 
dent of the hat manufacturing estab- 
lishment of John B. Stetson Company 
has been elected a trustee of the Penn 

Mutual Life. 

In choosing Mr. Cummings a trustee, 
the company again emphasized its ad- 
herence to the precedent that has pre- 
vailed for many years of selecting rep- 
resentative and successful men from the 
various branches of financial, mercan- 
tile and industrial enterprises, its 
board being composed of men promi- 
nent in almost every branch of business 
life. 

Mr. Cummings attained his position 
with the Stetson Company by loyal, per- 
sistent and capable service. Entering the 
employ of the corporation as an office boy 
in 1882 he made himself of such value 
that in 1891 he was appointed its secre- 


tary. Following the death of John B. 
Stetson in 1906 he was elected presi- 
dent. 


Mr. Cummings is 42 years of age, is 
a director in the Bank or North Ameri- 
ca and is prominently identified with 
progressive business interests in the 
Quaker City. 


ing by department. 

Virginia. No specific law, but depari- 
ment has ruled against both. (Law 
against rebating, Sec. 34, Ch. 2). 

Washington.—Senate bill 162, approved 
March 17, 1909, prohibits both. 

West Virginia—Chap. 77, Laws of 1907, 
prohibits both. 


Wisconsin.—Chap. 504, Laws of 1907, 
prohibits both. 
Wyoming.—H. B. 65, approved Febriu- 


ary 16,1907, prohibits both. 











For Company Official, 


General Agent or Solicitor 





AGENCY 


Agency Arguments 
Ways to Success. 
Study Human Nature. 


Best Way to Save. 
Objections to Life Insurance. 


Advice to Young Agents 
First Impressions 
insurance on Life of Another 
Relationships—Pecuniary Interest. 
Collective insurance 
Annuities 
Deferred, Survivorship, and Joint. 


Mortality Tables 
Scientific Basis. 
Northampton Mortality. 
Old Equitable Society. 

a American Mortality. 
Illustrations. 





ARGUMENTS 


PART 1.—AGENCY ARGUMENTS 


Insurance for Bachelors, Men of Means, Debtors 
and Creditors, Partners, Women and Others. 


How Much Insurance Should A Man Have 


Pusiness Methods. 


PART 2.--PRINCIPLES OF LIFE INSURANCE 


AND 


PRINCIPLES 


LIFE INSURANCE 


By HENRY MOIR, F.F.A., F.L A. 


Premiums 


Equities Between Classes. 


Limited Payment. 
Term. 
Endowment. 
Special Forms. 


tions 


Family History. 
Occupation, 
Residence. 


Speculation and Fraud. 
Methods of Treating Sub-Standard Risks 


Rating Up. 

Lien Method. 
Other Restrictions. 
General Remarks 


Reserves and Surrender Options 


Surrender Charge. 


Price Substantially Bound In Cloth, $1.00 


Address THE EASTERN UNDERWRITER, 105 William St., New York City 


Continuous Instalments. 
Cost and Selling Prices. 
Sub-Standard Risks and Hazardous Occupa- 


Personal Condition. 


Reserves and What They Stand For 
Mathematical Equivalents. 
Insurance Without Reserves 
Disappointed Old Age. 
Statistical Arguments 
Assessment Insurance. 


_ , Appreciating the need existing for a plain, untechnica] work that will post the ambitious life insurance man as to the essential 
principles of underwriting, and more particularly supply him with information that will enable the securing of signatures on the 
application blank is responsible for the publication of “ AGENcy ARGUMENTS AND PrincipLes or Lire INsuRANCE.” 


The author has long been in touch with conditions in the field, in addition to being one of the foremost actuaries. 
is comprehensive is shown by the following : 
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Principles. 
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PITTSBURG FOR NORTHWESTERN. 





Royal S. Goldsbury Successor To Stet- 
son Leach—One of Bristol’s 
Stars. 





Again the New York City agency of 
the Northwestern Mutual Life, whicn 
has been so successfully developed into 
one of the world’s greatest corps of so- 
licitors under the management of John 
lL. D. Bristol, has been called upon for 
managerial timber in the selection of 
Royal S. Goldsbury, one of its star pro- 


ducers, as general agent for Western 
Pennsylvania, with headquarters at 


Leach, 
manager 


Pittsburg, succeeding Stetson 
recently resigned. The new 
will take charge on January 1. 

Mr. Goldsbury is well qualified for 
the duties assumed, having for some 
time had charge of a down-town (New 
York City) branch office of the Bristol 
Agency. He is a man of sterling char- 
acter and ability. Born in Davenport, 
lowa, July 24, 1867, he is in the prime 
of life. 

In addition to being a star personal 
producer, Mr. Goldsbury is a man of 
more than ordinary intelligence. Grad- 
uating from Princeton in 1891, he turn- 
ed to business pursuits,but from 1896 to 
1899, studied theology. In the latter 
year he joined the forces of the North- 
western Mutual under Mr. Bristol and 
curing his ten years’ connection with 
the agency has developed into one of 
its most successful, trustworthy men. 

While being loath to see good men 
of the type of Mr. Goldsbury leave him, 
Mr. Bristol takes a large measure of 
pride in the advancement of his meh to 
positions of larger trust, responsibility 
and opportunity and it may safely be 
stated that none will view with greater 
pleasure than he,the success Mr. Goids- 
bury is sure to make in the perfor- 
mance of his new duties. 

UNIFORM STATE 
Association of Life Insurance Presi- 
dents Appoints Committee To At- 

tend National Conference. 





LEGISLATION. 





John F. Dryden president of The Pru- 
dential, heads the delegation appointed 
by the Association of Life Insurance 
presidents to attend the National Civic 
Federation’s conference on uniform 
state legislation to be held in Washing- 
ton, D. C., on January 17, 18 and 19. The 
other members of the delegation are: 
Alfred D. Foster, president New Eng- 
land Mutual Life; Edgar S. Scott, presi- 
dent Franklin Life, of Springfield, 11; 
C. E. Rawson, president Des Moines 
Life, Des Moines, Iowa; Z. C. Patten, 
president Volunteer State Life, Chat- 
tanooga, Tenn.; Gail B. Johnson, vice- 
president Pacific Mutual Life, Los An- 
geles, Cal. 

The conference called by the Civil 
Federation will consist of about 1,000 
delegates from every State in the Union 
and representing all fields of social and 
business activity affected by the present 
lack of uniformity of State laws. It is 
announced that at least forty governors 
will sit in the conference. The purpose 
of the Federation is not to pass on all 
the specific problems caused by dissimi- 
larity of State laws, but to educate pub- 
lic opinion as to the importance of uni- 
form action by the States and to feder- 
ate the various agencies now striving 
for uniformity in matters for the public 
welfare. 





PROTECT INTANGIBLE ASSETS. 


The increasing importance of life in- 
surance to commercial enterprise is 
becoming more apparent every day. You 
frequently read of large amounts of in- 
surance being placed on the lives of 
men at the head of big business con- 


cerns. This is an indication of a gen- 
eral awakening to the important part 
that intangible assets play in the 


world’s business. 

It is common to hear people speak of 
“the brains” of a certain business. Back 
of nearly every successful enterprise 
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there will be found a genius who has 
made possible its success. ‘An institu- 
tion,” says Emerson, “‘is the lengthened* 
shadow of one man”; it follows, there- 
fore, that the life of that man is one 


of the institution’s most valuable assets. | 


And as in the evolution of business 
methods we are progressing from the 
individual to the institution, it becomes 
more and more a business necessity 
that we introduce a balance, so that the 
death of that man who represents the 
personification of an institution’s suc- 
cess may in some degree be compen- 
sated. Here is where life insurance 
steps in. 

Again it is coming to be almost a cus- 
tom to protect a mortgage by a policy 
of insurance on the life of the mort- 
gagor. And this, too, is a recognition 
of the value of the intangible. 

Fire insurance, deprecated in its 
early days, soon came to be a business 
necessity, and no sensible man would 
now put his money in any property 
without fire insurance protection; 
is the insurance of the tangible. 

To-day we are in the second stage of 
development, the insurance of the in- 
tangible. And as our business affairs 
become, as they will, more and more 
complex, there will be an increasing de- 
mand for life insurance as a balance 
wheel of commercial enterprise.—Fidel- 
ity Mutual Bulletin. 


TOWNSLEY QUITS LIFE INSURANCE 
Sells Stocks In Bankers Life To Presi- 
dent Hanhart And Vice-Pres. 

Van Schaick. 








letter to The Eastern Under- 
writer, William Hanhart, president of 
the Bankers Life of New York, an- 
nounces that Vice-President Eugene 
Van Schaick and he (Hanhart) have 
purchased the stock interest of Henry 
P. Townsley in the company, and that 
all connections of Mr. Townsley with 
the institution ceased on December 9. 
The Bankers is now doing business in 


In a 


New York, Pennsylvania, New Jersey, 
Maryland, Rhode Island, Illinois, Mis- 
souri, South Dakota and Kansas. 


With Old Dominion Life. 


William H. Valentine, secretary and 
treasurer of the Southeastern Life of 
Spartanburg, S. C., has resigned to be 
come an official and manager of agen- 
cies of the Gld Dominion Life Insur 
ence Co, of Norfolk, Va., now in process 
of organizaticn. His resignation takes 
effect at the close of this year. 

The Old Dominion is to take over the 
affairs of the Eastern Life of Ononcock, 
Va. 

Mr. Valentine is familiar with the Vir- 
ginia field, where for 16 years he rep 
resented the Union Central Life. 


Showing Good Increase. 





The business of the Reliance Life of 
Pittsburg, for the month of November 
was over $1,000,000, and the amount re- 
ceived for the first eleven days of De- 
cember, was over $500,000. 
past four months the _ production 
shown an increase of 100 per cent., as 
compared with the. similar period of 
iast year. 








MANY GOOD PLACES 


are waiting for the 


RIGHT MEN 





Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights. 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 
EDSON D. SCOFIELD, Supt. 

Address 180 Broadway, New York City. 

either: | THORNTON y + tony Lange 
84 Adams Street, Chicago, Ill. 
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nas | 








| Sells better than a “Board Contract” 


Are you? 





Write for particulars. 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 


This is a proposition for large pro- 
ducers—writers of special contracts. 


Standard Mutual Life Insurance Company america 
Home Office, Commonwealth Building, Pittsburg 














Guerenes“sercnan | 
American National 
Life Insurance Co. 


of 


Lynchburg, Va. 





‘« The most progressive, 
conservative Southern 
Company.” 





AGENTS WANTED 


in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 








sissippi and Texas. 


THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 


agency line, securing the 








agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 
THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 














“Tell me the old, old story ” 


Call on 


and hear the new story. 


THE NEW STORY 


may be all right, but many life 

agents, I am sure, would like a New Story to tell] to their clients. 

ABNER E. BROWN, Manager 

FIDELITY MUTUAL LIFE INSURANCE COMPANY 
261 BROADWAY, NEW YORK CITY 








Began Business November ist, 1909. 


For agency contract, address 


Great Southern Life Insurance Company 


HOUSTON, 
CAPITAL AND SURPLUS (all fully subscribed) $1,000,000 
PAID-IN CAPITAL AND SURPLUS OVER 


TEXAS 


$475,000 


Business confined exclusively to 


‘Guaranteed Life Insurance.”’ 


0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 











extend over several states. 





Address, with record and references: 





* Scranton Life Insurance Co. 
wants a Strong Stock Mani to work 
out of the officeon Hme=-Office Leads 


The Company has produced nine millions of paid-for business in eighteen months 
This is an unusual opportunity for a man with character and ability, who can demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 


JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 

















AGENT MAY KEEP COMMISSION 


ON HIS PERSONAL INSURANCE. 


Deputy Attorney-General of Pennsyl- 
vania Renders Opinion on Rebate 
Law of That State. 

In response to a request from Insur- 
ance Commissioner Martin of Pennsyl- 


vania, J. E. B. Cunningham, Deputy 
Attorney-General of the Keystone 
State, has rendered an opinion as to 


the right of an agent to retain a com- 
mission of insurance upon his own life 
or pnoperty,without conflicting with the 
act of May 3, 1909. 

The opinion contends that by writing 
policies of insurance on his own prop- 
erty, or his own life, the agent elimi- 
nates the distinction existing in the Act 
referred to as between agents and in- 
surants, and places himself in both 
classes; that by becoming an insurant 
in a company he represents, he does 
not lose his identity as an agent of the 
institution, being in the latter capacity 
entitled to a commission on all busi- 
ness accepted. The acceptance of this 
compensation does not constitute a vio- 
lation of the Anti Rebate law. 

The opinion in full is given herewith: 

Opinion in Full. 

This department is in receipt of your 
letter of December 2, 1909, enclosing a 
communciation of the same date ad- 
dressed to you by Anson P. Dare, of Har- 


risburg, Pa. In his letter to you Mr. 
Dare states that he has been engaged 
in the fire insurance business for over 
thirty years, and is at the present time 
the local agent for the Hartford Fire 
Insurance Company and five other in- 


surance companies specified by name. 

Mr. Dare, after stating that he is a 
property owner and has been accustom- 
ed to insure his own buildings in com- 
panies for which he is agent, asks to 
be advised by you whether under the 
act of May 3, 1909, (P. L. 405) the com- 
panies for which he is agent would be 
permitted to allow him to deduct his 
customary commissions for writing pol- 
upon his own property, and 
whether would be justified in de- 
ducting such commission in settling 
with the insurance companies for the 
premiums upon the policies issued up- 
on his own properties. 


icies 


he 


In order that you may be able to is- 
sue proper rulings upon the questions 
arising under said act, you have re- 


quested this Department to advise you 


“whether it would be a rebate within 
the meaning of the act in question 
for an insurance company to pay, or 
for the agent to accept, the customary 


commission which is allowed by com- 
panies to their agents for securing and 
writing insurance where such insurance 


is written upon the life of the agent, 
or upon property belonging to, or in 
the custody of, the agent?” 

In other words, your inquiry is sub- 
stantially this: Can an insurance agent 
doing business in Pennsylvania insure 
his own property, or his own life, in 
companies for which he is agent, and 


take over to himself the same commis- 


sion that he would have received if he 
had insured the property or life of 
another owner or person? 

The rep!y to your inquiry depends 
upon the proper construction of the 
said act of 1909. This act in terms re- 
peals our former act of May 7, 1889, as 
amended by the act of July 2, 1895, ap- 


p'icable only to life insurance compan- 
and extends, with more stringent 
prohibitions, to all insurance companies 
embodied in those 


es 


the legislative policy 
acts. 


Provisions of The Act. 


It is provided by the first section of 
the act wnder consideration, in sub- 
stance, that no insurance company or- 


ganized wnder the laws of, or doing 
business in, this Commonwealth, or any 


officer, agent, solicitor or representa- 
tive thereof, or any insurance broker, 
shall pay, allow or give, or offer to 


pay, allow or give, directly or indirect- 


THE EASTERN UNDERWRITER 


ly, as inducements to insurance, nor 
shall any person knowingly receive as 
such inducement to insurance: 

a. Any rebate of premfums payab‘e 
on the policy. 

b. Any special favor or advantage in 
the dividends or other benefits to accrue 
thereon. 

c. Any paid employment or contract 
for services of any kind. 

d. Any special advantage in date of 
policy or age of issue. 

e. Any valuable consideration or in- 
ducement whatever not specified in the 
contract of insurance. 

f. Or give, sell or purchase, or offer 
to give, sell or purchase, as induce- 
ments to insurance, or in connection 
therewith, any stock, bonds or other 
securities of such iisurance company 
or other insurance company, or any 
dividends or profits to accrue thereon, 
except as provided in the act. 

With reference to life insurance com- 
panies it is provided that no life in- 
surance company organized under the 
laws, of, or doing business in, this 
Commonwealth. shall make or permit 
any distinction or discrimination in 
favor of individuals between insurants 
of the same class with equal expecta- 
tion of life in 

a. The amount or payment of pre- 
miums or rates charged for policies of 
life or endowment insurance. 

b. In the dividends or other 
fits payable thereon. 

c. In any of the terms or conditions 
of the contracts it makes. 

Nor make any contract of insur- 
ance or agreement as to such contract 
other than as plainly stated in the poli- 
cy issued thereon. 

The Motive. 

It seems clear that in the enactment 
of this legislation the legislature in- 
tended to deal with two broad classi- 
fications of persons: 

First. Insurance companies and their 
agents; and 

Second. Prospective insurants in in- 
surance companies. 

The mischief aimed at by this legis- 
lation was the offering of rebates on 
premiums and various kinds of special 
favors, benefits and discriminations ‘‘as 
inducements to insurance.” 

The act is penal and must therefore 
strictly construed. 

Your inquiry resolves itself into the 
question whether the retention by an 
agent of his usual commissions on pre- 
miums on policies insuring his own 
property, or his own life, amounts to 
the payment by the company and the 
receiving by him of a rebate on the 
premiums payable on the policies is- 
sued on his property, or his life. 

By writing policies of insurance on 
his own property, or his own life, the 
agent eliminates the distinction exist- 
ing in the act of 1909 between agents 


bene- 


be 


and insurants and places himself in 
both classes, but by becoming an in- 
surant in a company represented by 


him as agent, he does not lose his iden- 
tity, or rights, as agent of the com- 
pany. Among these rights is the right 
to receive his usval commissions on 
all business written for his com- 
pany. It can hardly be contended that 
the legislature intended to deprive a 
bona fide insurance agent 
missions on policies covering his own 
life, or his own property, mere’y be- 
cause he has followed a natural in- 
clination to insure his life, or his prop- 
erty, in companies which he represents 
as agent. 

The mischief which the 
sought to remedy is the unfair treat- 
ment of prospectivé insurants of the 
same class by offering inducements to 
one person that are not availab'e to 
all persons of the same class. 

The advantage or inducement accru- 
ing to an agent in insuring his own 
life, or property, is not something held 
out to him by the company, or an agent 
of the company, but arises from the 
fact that he happens to be at the same 
time the agent of the company and the 


legislature 


of his com- 


owner of something which he desires 
to insure in the company. 
May Be Exceptions. 

I therefore conclude that the reten- 
tion by an agent of his commissions, 
under the circumstances above indica- 
ted, would not, under a fair construc- 
tion of the act, constitute a rebate of 
premiums payable on the policy, pro- 
vided, the agent charges himself with 
the whole amount of the premium, so 
that a proper return of the same may 
be made for the purposes of taxation, 
and then in making settlement with the 
company deducts the usual amount of 
his commissions. 

It must be understood, however, that 
this conclusion is intended to apply 
only to the cases of bona fide insurance 
agents engaged in that occupation as 
a business, or regularly employed as 
such. 

If the circumstances of any particu- 


lar case should disclose that an indi- 
vidual has been appointed the agent 
of an insurance company merely to 


the end that he might insure his prop- 
erty, or life, in the company appointing 
him, and thereby secure the advantage 
of the usual agent’s commission, I am 
of opinion that the retention of com- 
missions under such circumstances 
would constitute the giving, and receiv- 
ing of a rebate of the premiums pay- 
able on the policy, and should properly 
be construed to be a violation of either, 
or both sub-divisions “a” or “c,” first 
above mentioned as the facts in each 
particular case might indicate. 


December 16, 1909. 








49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Gi cencasceaeadeaea $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 


1860 1909 


ere ... 20,471,723.76 
Dividend Endowment 

Fund (Deferred 

Dividends) ........... 1,970,463.00 
Net Surplus............ 1,237,177.94 


Insurance in Force... .. 88,368,244.00 





The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 








all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 


is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


- On January 1, 1909, rates were reduced and values increased to full 
reserve 


E 





a 





A. G. BULLOCK, President 


50% Increase to July 1st. 


Liberal Poticy Conditions 
Increased Dividend Apportionment 


Latest Competitive Helps 


Investigate 


aa 
STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 

INCORPORATED 1844 
June Largest Month. 
SUPERIOR SELLING PROPOSITION 
Large Values 


Impartial Judgment by ‘‘ Webb’s Comparisons Simplified” gives us highest score 
Our salesmen are doubling their incomes 


Join us and grow 


EDGAR C. FOWLER, Supt. of Agencies 


B. H. WRIGHT, Secretary 


WHY? 


Low Premiums 
Up-to-Date Agency Department 


Attractive Advertising Matter 
Are you? 








THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost 











HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn, 
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Recent Developments in the Life Insurance Business * 


By L. G. Fouse, President of the Fidelity Mutual 


Life Insurance Company, 


Philadelphia, Pa. 


Conditions are ever changing. The 
auestion under consideration, howeve., 
is whether in the life insurance business 
since 1906 they have changed for the 
better or for the worse. Enough time 
has not elapsed to establish authorita- 
tive facts, but there are indications 
which should be thoroughly and care- 
fully considered in order that’ the fu- 
ture of life insurance may have what- 
ever benefit there is to be derived there- 
from. 

The recent financial depression has 
Lad a marked effect upon the business 
of life insurance. The cause is in dis- 
pute. Financial authorities, however, 
agree that the immense destruction of 
capital through the Boer War, the 
Japanese-Russian War, the San Fran- 
cisco earthquake, and other disasters, 
was the fundamental cause of the break 
of one of the weakest links in the finan- 
cial chain of the world. 

The great system of life insurance is 
one of the strongest sections of the 
chain, but it had a link weakened by 
mismanagement in a few of the compa- 
ries. This link has been removed and 
a new one put in its place. The ques- 
tion now before us is, have the changer 
as a whole resulted in any impairment 
of the business, or are they for its bet- 
terment. They were designed to be for 
its betterment, but are they? New in- 
surance laws have been passed in most 
of the states of the Union, and such 
radical changes made that the most ex- 
‘erienced men hesitate even to venture 
an opinion. 

Example of Laws in Force. 

As an example, a few of these laws 
may be mentioned: Discrimination in 
ma‘ters of rates against the colored 
men is prohibited when it is a statistical 
fact that there is a material difference 
in the longevity of races. In a® least 
cne State, no matter what the contract 
provisions may be, suicide, even though 
immediately after issuance of policy, 
and deliberate and with fraudulent in- 
tent cannot be a bar to recovery. In 
another State the recommendations of 
the medical examiner are final, though 
he may have conspired with the appli- 
cant to perpetrate a fraud on the com- 
pany. Another State imposes a penalty 
of twelve per cent. for exercising the 
constitutional right of defending a claim 
helieved to be unjust. In a number of 
States, laws have been enacted which 
prevent removal of a case to the United 
States courts, while others undertake to 
regulate the details of the management 
with requirements that are impractical, 
expensive and even dangerous. In the 
State of Wisconsin, twenty-one compa- 
nies unwilling to incur the risk of im- 
practicable laws, voluntarily withdrew 
from the State. Twenty-seven life com- 
panies withdrew from Texas because of 
the unjust and oppressive tax and de- 
posit laws. Fourteen states have enact- 


*Reprinted from “The Annals” of the American 
Academy of Political and Social Science. 
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ed statutory provisions for life policies. 
Some of these provisions conflict with 
those of other Sta:es, and render difficult 
interestate business, which is essential 
‘oO a proper average. 

Only Commendable Improvement. 

The only recent improvement noted in 
legislation is in the line of reducing the 
too burdensome tax on life companies. , 
The companies now pay for taxes, fees, 
licenses and cost of supervision more | 
than $12,000,000 per annum. The tax is! 
the equivalent of 2.25 per cent. of the 
premium income. In 1890 it amounted 
to 1.4 per cent. and in 1908 it had in- 
creased to 2.3 per cent. It is generally 
conceded that the tax rate should not 
exceed one per cent. of the premium in- | 
come; and this should include the tax 
of one per cent. on surplus recently im- 
posed by the United States Government. 
In Germany the life companies pay only 
twenty-four cents. in taxes, against 
$2.26 in America. In Canada the ratio 
is a trifle over one per cent. of the pre- 
mium income; in Australia less than 1.5 
per cent. However, the indications are 
that policy-holders are waking up to the 
fact that they are paying the tax, and 
ere demanding that their representatives 
in the several legislatures remedy the 
injustice. 

Retrenchment In Expenses. 

December 31, 1904, the statements of 
the life companies, numbering ninety- 
two-having $12,539,499,890 insurance in 
force—showed that a trifle over fifty- 
‘hree per cent. of the income was dis- ; 
bursed in expenses, payment of losses, 
surrender values, etc., while in Decem- 
ber, 1908, the number of companies had 
increased to 170, with $14,540,781,439 in- 
surance in force, and the disbursements 
represented fifty per cent. of the income, 
or a gain of about three per cent. This 
indicates an improvement, but the full- 
est analysis would not at this time di 
close the actual facts. It may be, and 
probably is, largely due to the effect of 
medical selection of the seventy-eight 
new companies which have written all 
their business since 1904, and hence a 
very small portion of their business is 
beyond the effect of medical selection. 
Again, it may be due, to some extent, to 
the recent retrenchment in expenses in- 
cident to the restrictive laws, which is 
responsible for the large reduction in 
business of the New York State compa- 
nies. Again, the business of the 
seventy-eight young companies, no* old 
enovgh to have many surrender values, 
neutralized the effect of the business 1. 
the older companies in which the in- 
creased amount paid for surrendered 
and purchased policies was fifteen mil- 





lion dollars more in 1908 than in 1907, | 


or the reverse, to some extent, is due 
to the liberalizing of contracts in favor 
of the individual as against the agers 
gate, the effect of which is questionable 
and uncertain. Indeed, it will require 
the lapse of at least another decade be- 
fore an analysis can”be made with any 
degree of certainty as a guide for the 
future. 

If we take individual companies, 
which are affected differently by chang- 
ed conditions, we will find that those 
that have been able to reduce the ex- 
pense of business-getting, have been en- 
abled to liberalize their contracts to 
meet both the letter and the spirit of 
the laws enacted, all of which would | 
seem to be to the advantage of policy- 
holders. It is, however, a question 
which time alone will enable one to an- 
swer truly, whether laws and conditions 
which make possible, if they do not en- 
courage, fraud upon life insurance com- 
panies, that prescribe and limit condi- 
tions regarding the investment of as- 
sets, the sale of securities, the loaning 
of reserve to policyholders, limiting the 
amount of business a company may dv, 
limiting the amount of surplus that it 
niay maintain for the protection of poli- 
eyholders, etc., are, after all, for the/ 
best interests of policyholders. 


The life insurance companies in the 
United States have about three and one- 
quarter billions of assets, and over thir- 
teen billions of insurance in force. 
This insurance is carried by about 
twenty millions of persons. 

While the‘general outlook of business 
conditions in life insurance is favorable, 
especially in view of the improved con- 
ditions of business in g-neral througu 
ou: the country, it is not vy any means 
certain that the changes in recent years 
have been for the permanent good of 
the business. 

(Continued on page 10.) 
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financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
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Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909....$47,980,647.74 
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Surplus..................  3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
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Shines over the fields in which our agents work. 
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F. C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 
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OSMAN D. CLARK, Secretary 
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This Company held January 1, 1909, and gained during the past decade: 
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SURPLUS,............. 5,279,925.70............... Gain, 174% 
INSURANCE.,..........$155,755,039.00...............Gain, 93% 
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HOOK-WORM CONFERENCE. 





Called By Atlantic Chamber 
merce—Desire Co-operation of 
Medical Examiners. 

A committee representing the Atlantic 
Chamber of Commerce and the Georgia 
State Board of Health has called a con- 
ference for considering means for the 
eradication of the Hook-Worm disease 
tu be held in Atlanta January 18 and 

19, 1910. 

The program will include the follow- 
ing: 

1—History of Hook-Worm Disease; 2 

Life History of Parasite and Method 
of Infection, Charles Wardell Stiles, 
Ph. D.; 3—Rural Hygiene with Special 
Reference to Hook-Worm Disease and 
iis Prevention; 4—Pathology; 5—Symp- 
tomatology and Diagnosis, Dr. H. F. 
Harris; 6—Treatment; “i ‘Economic Ef- 
fect of the Disease; 8—How Best to 
Combat and Eradicate yn Disease. 

It is also proposed to have a stere- 
optican lecture covering the address of 
Dr. Stiles at a public meeting on the 
evening of the 18th. The Rockefeller 
Commission will be represented at the 
Conference. 

How Companies Can Assist. 
In a letter to companies, W. G. 


Cooper, secretary of the Chamber of 
Commerce says: 
“The mortality from this disease is 


and not confined to the rural dis- 

Fifteen per cent. of students ea 
amined at the State University had it. 
Insurance companies have been much at 
stake in its eradication and with prac- 
tically no expense their medical exam- 
iners can exert a powerful influence in 
the campaign of education. Medical of- 
ficers of all the Southern States have 
been invited and many will be present.” 


large 
tricts. 





Was It A Lemon? 





advices were to the effect 
the St. Louis National 
Life, of St. Icuis, Mo., which has a cap- 
ital of $150,000, and business in force 
of about $2,500,000, on January 1, of 
ihis -year,was offered for $150,000. A sale 
was recently effected but the purchas- 


Recent 
that control of 


ing price was not made public. 

It now transpires, following an_ex- 
anination by the Missouri and Texas 
Insurance Departments, that the cap- 
ital stock is impaired to the extent of 
$25,000, which condition may, or may 


taken into consideration 
whereby control 


not, have been 
in the’ transaction 
changed hands. 





Becoming “World-Wide.” 





The Columbian 
iceyholders in every 
of the United States, upon this conti- 
nent, excepting Montana, Wyoming 
and Alaska. It also has policies in the 


National Life has pol- 
State and territory 


Provinces of Ontario, Quebec, New 
Brunswick and Manitoba; on the Pan- 
ama Canal Zone, in Porto Rico, Mexico, 


England, Scotland, 
Holland and Korea. 

Incidentally, President Arthur E. 
Childs is abroad having accompanied 
wife, son and daughter, who will 
spend the winter in Switzerland. This 
is the first vacation Mr. Childs has 
taken since becoming president of the 
company. That it is well deserved is 
ettested by results achieved under his 
administration. 


France, Denmark, 


his 





Secures Its Charter. 





We are advised by F. W. Killen, 
president of the Inter-National Securi- 
ties Co. of Wheeling, that a charter for 
its life insurance company, the Citizens 
National Life, has been issued by the 
State of Delaware and that the company 
expects to commence writing business 
early in the new year. 








The Days of Grace. 





While the 31 days of grace allowed 
have been a boon and a blessing to a 
great many policyholders, it must be ad- 


of Com- 


THE EASTERN UNDERWRITER 


mitted that they have been more or less 
of a disturbing factor in securing set- 
tlements, says the Fidelity Mutual Bul- 
letin, and this suggests the propriety of 
taking prompt action when payment is 
not made on the due date. It should be 
remembered that days of grace do not 
change the due date. A person who 
regularly takes advantage of the days of 
grace, practically changes the due date 
and has no grace. The days of grace 
should be kept in reserve for emergen- 





cies, mistakes, etc. 
Prosperity A Reality. 
A. A. Drew, superintendent of Agen- 


Mutual Benefit Life, who 
recently returned from a short South- 
ern trip, verifies the statements in 
newspapers as to a wave of prosperity 
which is at present having full sway in, 
Dixie Land. It is certainly convincing 
when “Farmers lift mortgages and buy 
automobiles,” and that is what they are 
doing 

Another tangible evidence that Mr. 
Drew has that “all is well in the} 
South,” is furnished in’ the increased, 
steady influx of business from his com-| 
pany’s agents in that section. In fact | 
the same may be said of the results for | 
the company throughout the country.} 
1909 will be a banner year. 


cies for the 





To Branch Out. 

The Empire Life of Atlanta, having 
thoroughly established a progressive 
and satisfactory business in Georgia and 
Alabama, contemplate an enlargem nt} 
of territory. With this object in view} 
Wm. W. Reid, president, made a trip} 
to Florida, to investigate conditions in| 
that State, and is so favorably impress- 








ed, that the company will likely apply 
for admission to do business there. 

As stated in our issue of last week, 
the Empire is writing at the rate of 
about three quarters of a million per 
month, its total for the first ten monchs 
peing $7,110,200. 


Several Hundred Thousand Ahead. 
Fidelity Mutual Life 
business for the 
November was several hundred 
sand dollars in excess of that of 
corresponding month of 1908. 

The ten leading agencies of the com- 
pany in settled premiums up to Novem- 
ber, were follows: Head Office 
(Philadelphia), The D. R. Midyette Co. 
(South Central Atlantic) G. H. Linsz 
(New York) W. H. Watlington (Okla- 
homa) R. J. Williams (Bastern Mis- 
souri) G. F. Parsons (Florida) J. H. 
Lynch (Kentucky) Ragland & Anderson 
(Mississippi) A. V. Weil (Northern I1li- 
nois) J. S. Osborne (San Francisco). 





announces 

month of 
theu- 
the 


The 
that its new 


as 


A Splendid Aim. 

The Travelers states the following as 
its course, persistently followed, in sell- 
ing life insurance: 

“To give the best possible insurance 
at the least cost compatible with safety 
to embody in the simplest form in 
every policy the widest coverage to ail 
the risks to which the insured is liable, 
te afford the most insurance for the 
price paid, to leave nothing in the con- 
tract undefined, to guarantee every 
feature so that the insured knows just 








INTRODUCTIONS. 

Franklin Wyman of © hicago is of ‘the 
opinion that old policyholders may be 
of great assistance to a solicitor m 
furnishing effective introductions to 
new prospects. He says 

“We should give more ‘ thoug xht to an 
effective introduction to a new prospect 


EFFECTIVE 


We must decide whether it should be by 


letter, telephone call, or personal word 
from some friend, or whether we shoula 
use the name of some friend. I find old 
policyholders are splendid sources for 
adding to my list of prospects. In get- 
ting an introduction we should make 
sure the person has influence over the 
prospect. He should know him socially 
ocr in a business way. In soliciting, it 
should always be the aim of the agent 
to put thimself in ‘the position of the 
prospect.” 
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Peters Building 


Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


EMPIRE LIFE INSURANCE COMPANY 
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A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


SURPLUS $500,000 
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Policy contracts up to date- 
Liberal Contracts to Agents. 
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what*he has, and what the cost is, and 
to carry out every feature in the con- 
tract in a spirit of honorable compli- 
ance with its spirit.” 





Consulting Actuary. 





John F. Roche, former vice-president 
and actuary of the Pacific Mutual Life, 
has established an office in the Chemical 
Building, St. Louis, as an independent, 
consulting actuary. He announces that 





he is prepared to conduct examinations; 
furnish valuations, premium rates, re- 
serve, surrender and values; draft pol- 
icy forms and install modern, economic 
home office systems. 
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INDUSTRIAL DEPARTMENT 





WILL WRITE CASUALTY LINES. 

Branches of Business That Rome 

surance Company Proposes 
Taking Up. 


In- 





Some weeks ago The Eastern Under- 
writer announced the purpose of the 
Rome Insurance Company, of Rome, Ga., 
which heretofore has restricted its op- 
erations to industrial life insurance, to 
increase its capital to a million dollars 
and to launch out into the casualty field. 
J. C. Porter, general manager of the cor- 
poration now tells us that the increased 
stock will be issued from time to time, as 
opportunity warrants. Just how the new 
shares will be disposed of or its selling 
price has not yet been determined, the 
management busying itself just now 
with perfecting the charter amendments. 

The new branches of indemnity which 
it is proposed to write include personal 
accident, general liability, plate-glass 
and steam-boiler. 

For a season at least the field of ac- 
tivity will be restricted to the South. 





A DEBIT TONIC. 

An agent in charge of a debit has 
been intrusted with the care of one of 
the most wonderful economic structures 
of modern times. One of typical size 
will contain 250 families, with about 800 
policies in force. It represents the 
labor of many agents, and a cost of 
thousands of dollars to the company. 

From humble beginnings, the particu- 
lars of which would be difficult to trace, 
it has been extended by men whose 
motto was “increase” until now it is an 
organization of peculiar interest, with 
its people of varied temperaments and 
conditions in life. 

It is singular that in the vernacular 
of the business the term “debit” should 
have been so universally applied. To 
the agent especially it is in fact a 
“credit,” an asset. It gives him the ad- 
vantage of the good will of an estab- 
lished business. Great opportunities 
and privileges are granted to him when 
the collection-book is placed in his 
keeping and the life-register given his 
name. 

Correspondingly iarge responsibilities 
are attached to the transfer. The debit 
must be improved in condition and in- 
creased in size. To be healthy it must 
grow. 

There are many means by which the 
number of policies may be increased. 
Proper treatment will develop ‘the 
policy holders into friends who will 
give the agent valuable help in secur- 
ing applications from their relatives and 
acquaintances. There will be claims 
and dividends to pay which will give 
direct leads to new business, and even 
the year-old babies in the various 
households will make substantial ad- 
ditions to the list of members. Probably 
few of the people are insured to the 
rate-table limit, and the agent will can- 
vass the underinsured for additional 
policies. He will not be discharging 
his responsibilities unless he carefully 
follows all these opportunities. 

There are certain limits, however, 
which he must not pass if his debit is 
to be in good condition. His insistence 
on more applications from the people 
he meets every week must not be car- 
ried to the point where he becomes a 
bore, and his judgment will tell him 
not to urge his policyholders to add 
more premiums than they can afford to 
pay. 

To keep his debit in prime condition, 
he should develop the unlimited re- 
sources that lie at hand in the shape of 
the uninsured in the streets that form 
his weekly route. It will be unusual 
if he collects at more than five or six 
houses in any one block. In the re- 
maining houses there are many good 
prospects, and he is best equipped to 
write them. He can give local refer- 


ences and can nurse the new business 
he writes through the usual indecisive 
period, and give the subsequent collec- 
tions the attention which will prevent 
cancellations. 

A systematic straight canvass will 
put him in touch immediately with a 
profitable amount of business, replen- 
ish his prospect-book, and introduce 
him to new circles of friends, opening 


great avenues of opportunity for the 
future. Expansion of this kind will 
make him more prosperous and give 


tone to the debit. Straight canvassing 
is not the cure-all for the imperfections 
that the agency may contain, but is 
the preventive of a run-down condition, 
and is the best tonic and stimulant 
that can be applied to enrich the debit 
by an infusion of new blood. Wise is 
the man on the debit who wiil get off 
his debit just far enough and often 
enough to provide liberal doses of this 
time-tested remedy. “Prudential 
Weekly Record.” 





A Good Year For Colonial. 





The year about to close has been, in 
all respects the most prosperous in the 
history of the Colonial. The Ordinary 
written will exceed last year’s (then the 
best) by at least fifty per cent. The 
gain of insurance in force, Industria] 
Department, more than quadruples the 
excellent 1909 record while the Premium 
Returns far surpass those of any period. 
Searcely a district has failed to furnish 
its quota to the general results and the 
field staff has more snap and vim than 
were ever known. The Company’s an- 
nual statement will strengthen and in- 
spire the loyalty of its representatives. 

Reent changes and promotions of 
the Life Insurance Company of Virginia 
are as follows: 

Agent G. D. Young appointed Assis- 
tant in Charge of Gaffney, S. C. Agent 
H. E. Zehm, appointed Assistant Su- 
perintendent for Wheeling, W. Va. 
Agent S. H. Sheldon succeeds J. H. 
Trotter as Assistant in Norfolk District. 

Agent J. D. Rushing promoted As- 
sistant in Augusta, Ga., Agent Kendrick 
will be under Assistant Rushing. The 
remaining debits will be under Free 
Lance Assistancy, which will be 
handled by Superintendent Howard. A 
fourth debit to be under Assistant 
Rushing. 

The Richmond district of the Life In- 
surance Co. of Va. produced ten Ordi- 
nary applications during the week of 
December 11 and five of them called 
for annual or semi-annual premuims. 
The men in this district appreciate the 
kind of business that stays. 

John H. Weaver, formerly in charge 
of the Mt. Vernon (Ill.) district of the 
Prudential has been transferred to the 








superintendency at South Bend, Ind. 
Colonial Items. 
The latest changes reported by the 


Colonial are: Appointments to Assist- 
ancies, D. Donohue, Newark; W. Reagle, 
Boston; D. B. Miller, New York; C. I. 
Donovan, Norristown; O. O. Anderson, 
Norristown; A. F. Sacker, South Phila- 
delphia; A. Nixon, New York; R. J. 
Drake, Norristown; T. J. McIntyre, Nor- 
ristown, Pa. 

The Ordinary Managerial leader is 
P. Hughes, of New York. Manager L. 
S. Brown, of McKeesport, holds the In- 
dustrial leadership. 

The leading Industrial Agent is J. J. 
Reilly, of Yonkers, followed by M. 
Weindler, Hoboken; J. J. Harrison, 
South Philadelphia; E. C. Cadmus, New- 
ark; J. E. O'Neil, Jersey City. Agent 
M. Breiner, of New York, leads in Ordi- 
nary. Next to him are, F. Tybesky. 
North Philadelphia; J. E. O’Neil, Jersey 
City; M. J. Devine, Trenton; A. M. But- 
terweck, Allentown. 
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Metropolitan Life 
L[nsuvance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
By the People 
For the People 


The Company 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 
$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126,996.37 per day 
Assets. 


JOHN R. HEGEMAN, President 
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ORGANIZED 1871 


LIFE. INSURANCE COMPANY 2# vino 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 

The OLDEST Southern Life Insurance Company 

The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 

on Favorable Terms 

Assets, Dec. 31, 19OG...... 2.2... .ccceecccess 
Insurance in Force, Dec. 31, 1908 
Payments to Policy Holders since Organization... 





$ 4,444,711.62 
63,309,202.00 
8,926,1 82.91 
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Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 
——or to———_—- 


FRAN. IS MARSH WHITE & FENWICK 
Mgr. for Eastern Mass. State Agents 
202 Devonshire St., Boston Union Bldg., 9 Clinton St , Newark, N. J. 


W. N. COMPTON 
General Agent 
220 Broadway, New York 
The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 








== 








Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 
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MODEST PRIDE. 


The Northwestern Mutual Life 
with modest pride to the excellence of 


refers 


its agency staff, holding that as a class 
pay 
the 


they are “men who could and do 


their bills,” and possess more than 
and character. 
Mutual 


business 


intelligence 
Northwestern 
the 


average 
If a 


igized 


man ever 


apo! for in which 


he was engaged, he was entirely out 


of place—a black sheep as it were. Firm 


believers in the great benefits of life in- 
general and especially when 


their 


surance in 
the 
particular company, 


furnished by 
they 


confidence 


protection is 
of- 


that 


enter an 


fice with a degree of 


wins success. 
New York 
Northwestern 


merits and 
A few 


representative 


years ago a City 


the 
number of offices cov- 


of 
visited a certain 
ering a six weeks’ period, during which 


time every man canvassed was a stran- 


ger, and he secured $240,000 in paid 
business. 

No doubt many similar examples 
could be given, but it requires intel- 


ligence, character and confidence on the 
part of a salesman, and first class goods 
offe 


sults. 


to for sale, to produce such 


re- 


A PERPLEXING SITUATION. 


The New York Court of Appeals 
and assessment 
embarrassing 


socie- 
by 


places fraternal 


ties in situation 
reason of an opinion just handed down 
effect that 


increased 


an 


to the assessments or dues 


cannot be unless specifically 
provided for in the original certificate. 
It the court that 


the amount of the assessment is a part 


is the contention of 
of the contract and that this cannot be 
changed excepting as agreeable to both 
the 
While holding to this opinion, Justice 
that 
the 


same 


parties to agreement. 


Vann says if additional revenue 


desired association must 
the 
ber of 

The net to the certificate holder is the 
matter is 
Twelve assessments at $4 


is pro- 


cure by increasing the num- 


assessments. 
same which course de- 
cided 


each produces the same results as twen- 


no 
upon. 


under the act of 


ty-four of $2 so that the point of dif- 
ference drawn by the learned justice is 
a very fine 
However, it has been the aim of fra 
ternals and associations to 
avoid the levying of more than one call 
month, believing that an increase 
rate offered a less line of resistance 
course which required an ad- 
number of demands upon the 


one. 


assessment 


per 
in 

than a 
ditional 
assured. 





RESPONSIBILITY OF TRUSTEE- 
SHIP. 
It is doubtless true that there is a 


better realization to-day of the respon- 
sibility which a life insurance company 
in issuing- policies than ever 
The trusteeship thus created 
may extend a half century or more into 
the future, hence one cannot afford to 
take what at least 
be uncertain propositions. 
Safety, not alone for the present, but 
for all time, should be a paramount fac- 


assumes 
before. 


chances with may 


deemed 


tor. 

As a trustee to carry 
out the wishes one entertains as to the 
protection of dependents, business or 


a company is 


old age, so each individual is charged 
with a responsibility to use proper pre- 
caution in transferring to a corporation 


an obligation inherited or assumed. 
We quote an article from ‘Field 
Notes,” published by the Northwestern 
Mutual Life in this connection which 
will be read with interest: 
The trustee of the estate of John 
Leitz, of Platteville, Colo., a lunatic, 


allowed a policy on the latter's life to 
The insured died. The trustee’s 
bondsmen compromised with the execu- 
tor of ‘tne estate paying half of the face 
of the policy in cash rather than stand 
suit for the full amount. 


lapse. 


Every husband and father is a trustee 
of the future of his family. In lapsing 
insurance payable to them or in failing 


to provide for their protection to the 
extent of his abilities, he is recreant 
to his trust. What John Leitz’s trustee 
was liable for under the law, John 
Leitz of sound mind would have been 
morally liable for. The law has been 


defined as the essence of reason. Under 
the law it was the reasonable and obvi- 
ous thing for the trustee to keep up 
the policy. It was therefore binding on 
him to do so. How much more reason- 
able and obvious it is that the head 
of the family should keep up the insur- 
ance since he is presumed to have the 
addtional motive of love and affection. 


REAL ESTATE HOLDINGS. 


Ohio Insurance Department Issues Rul- 
ing Relative To Law Requiring 





Disposal. 

Judge C. C. Lemert, Superintendent 
of Insurance for Ohio, has given out 
the following ruling: 

“Section 3600 Revised Statutes pro- 


vides that all real estate acquired un- 
der the provision of section 3599 by a 
life insurance company organized un- 
der the laws of this State, ‘which is not 
necessary for its immediate accomoda- 
tion in the transaction of its business,’ 
shall be sold and disposed of within two 
years after the company acquires title 
to the same; and the company shall not 
hold such real estate for a longer period 
than herein mentioned, unless it procure 
a certificate from the Superintendent of 
Insurance that the interests of the com- 
pany will suffer materially by a forced 
sale of such real estate, in which event 
the time for the sale may be extended 
to such time as the Superintendent shall 
direct in the certificate. 

“The department in construing this 
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section holds that if the company can 
obtain from a sale of the propery within 
two years the amount it has invested 
therein it is its duty to do so and that 
it can not be held longer tnan that time 
in order to make a profit. 

“Section 3596, R. S. prohibits a do- 
mestic life insurance company from do- 
ing any other kind of business in con- 
nection with insurance. It would seem 
that holding real estate for profit after 
two years has expired is prohibited by 
this section. 

“The department has to-day, ruled 
that all domestic life insurance com- 
panies applying to the .Superintendent 
for permission to hold real property 
(other than such as is requisite for its 
immediate accommodation in the tran- 
saction of its business) longer than two 
years after such realty shall be acquired, 
must satisfy the department by evidence 
other than a mere affidavit of an of- 
ficer of the company couched in the 
language of the statute, that the inter- 
ests of the company will materially suf- 
fer in case such permission is not grant- 
ed. It should affirmatively appear that 
a diligent effort has been made to dis- 
pose of the property, that it could not 
be sold at a price that would save the 
company from loss, and that it has not 
and is not now being held for profit; 
that the disposing of it at this time 
would result in unwarranted loss; that 
the property is of such a character that 
it has an increasing value. The report 
or reports of competent appraisers 
should be submitted substantiating the 
above facts. 





RECENT DEVELOPMENTS, ETC. 





(Continued from page 7.) 
State or Government Insurance. 
The economic and social conditions of 
recent years have given promise of an 
experiment in some form of state or 
sovernment insurance. Mr. William 


Jennings Bryan, former presidential 
cendidate, in April, 1905, made this 
statement in a periodical: “I believe 


in State insurance, in the State Govern- 
ment conducting an insurance business 
on a basis where the premiums would 
cover all expenses, and at the same time 
give insurance to the masses at absolute 
cost. I advocate issuance by the state 
of both life and fire policies.” 


Paternalism has crept into the laws 
of a number of states, the effect of 
which is yet to be determined. Massa- 


chuse‘ts has enacted a savings bank 1. 
surance feature, which has had strong 
support, and which, we are glad to say, 
has been established on a scientific 
basis, but from a practical point of 
view, it will probably show little better 
results than the forms of government 
insurance as established in New Zea- 
tand, France and other countries. Not- 
withstanding the many advantages Sse- 
cured to tae New Zealand life insurance 
scheme by the government, private com- 
panies have more than held their own, 
and the government scheme is, in com- 
parison, on the wane. In Great Britain 
a plan introduced by Mr. Gladstone, 
which makes every post office in the 
nation an agent, has languished, and 
has hardly been a factor in the insur- 
ance business. The French government 
established a department July 11, 1868. 
The insurance in force in the depart- 
ment, December 3 1908, represented 
$1,300,000 insurance, or hardly enough 
to be a reasonable amount for a month’s 
business of an average American com- 
pany. In order to increase the business, 
the government reinsured some mutual 
societies, but in this it has already had 
a disastrous experience. While the pre- 
mium income in one year on the rein- 
sured business was $47,000, the losses 
for the same period amounted to $45,000, 
with no accumulation for the future. 
The National Civic Federation made 
labor insurance a part of its program 
for the annual meeting held on Decem- 
ber 15, 1908, in the subject: “How may 
‘he employee and his family be protece 
ed against financial stringency in case 
of accident, illness or death?” Shall the 
plan followed in England, or shall the 
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Massachusetts voluntary savings bank 
annuity plan; or shall the state or the 
employer; or the state, employer and 
employee, jointly, as in Germany, be 
adopted? The discussion did not result 
in anything definite, but was ‘decidedly 
favorable to some form of state insur- 
ance.” Consideration was given ic 
some form of State insurance in Wis- 
consin, Massachusetts, Texas, Illinois, 
Florida, and in New York as far back 
as 1905; and later in Michigan, Tennes- 
see, Virginia, Kansas, and in some other 
states, but no substantial progress has 
been made with it. “A strong tendency, 
however, exists toward retirement 
funds, industrial pension funds, em- 
ployers’ relief associations, etc., all of 
which are commended, provided they 
are based upon sound actuarial prin- 
ciples.” 

“The Standard,” of Boston in 1908, 
said, “The tendency of the recent re- 
form in life insurance tegislation Is to 
fossilize the business. The public has 
infinitely more to gain from competition 
in insurance by companies conducted by 
private enterprise than from the dry 
rot of any state system of insurance.” 

In Great Britain, where insurance is 
much older than in this country, by rea- 
son of which the impractical has large- 
ly been eliminated, the policy of “‘pub- 
licity and freedom,” has been found to 
give the best results. Under the laws 
of England the company management 
is restricted as follows: 

“Directors of a company cannot avail 
themselves of their position to enter in- 
‘o beneficial contracts with the com- 
pany; nor can they buy property and 


then sell it to the company at an ad- 
vanced price. ™ Directors can- 
not receive commissfons from other 


parties on the sale of any of the prop- 
erty of the company; and generally, 
they cannot deal for their own advan- 
tage with any part of the property or 
shares of the company. Upon 
similar principles a court of equity con- 
verts a party who has obtained property 
by fraud into a trustee for the party 
who is injured by that fraud.” 

Aside from the foregoing restrictions, 
which prevent managers from having in- 
terests antagonistic to the interests of 
policyholders, -details are left to be 
worked out through competition, “pub- 
licity and freedom.” There is no legal 
standard of solvency, as we have in this 
country, and a method of computing re- 
serve is not provided by law, but pub- 
heity must be given to the method 
adoped by the company. Instead of pur- 
suing plans which within the last hal: 
century have been found to be entirely 
satisfactory in Great Britain, the dis- 
position in this country, from an insur- 
ance point of view, has been to contro: 


and regulate by law the minutest de- 
tails. 
The business depression in recent 


years, from which the country has, for 
the most part, recovered, and the re- 
vival of business in general, have had 
their economic lessons, which will prove 
beneficial to the life insurance business. 
Rebates, primarily responsible for many 
wrongs and misdeeds, have practically 
ceased. Improvements have been made 
in policy contracts, and in many of the 
details of the business, but much of the 
legislation has fixed and rendered in- 
flexible conditions over which the com- 
panies can exercise little or no control— 
like the rise and fall of flowing streams 

that it is calculated ultimately to iIn- 
jure the business. For example, the sur 
plus that a company may have is limited 
by law; the loan and surrender values, 
together with the rate of interest on 
loan values, are fixed by law; and wheu 
ever such values and rate conflict wilh 
the financial and commercial conditions 
~_revailing in the country, trouble is sure 
to follow. Such legislation cannot be 
modified or repealed too soon for the 
general good of the business. 





George I. Cochran, president of the 
Pacific Mutual Life and the Pacific 


Mutual Indemnity Company, accom- 
panied by his wife, is a visitor in New 
York, this week. General Counsel 


Davis is also here. 
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FIRE INSURANCE DEPARTMENT 





CEASES CONTROL OVER RATES. 


ACTION BY MIDDLE DEPARTMENT. 


Association Still to Have Jurisdiction 
in New Jersey in All Matters 
Save Tariffs. 


Conforming to the recent court de- 
cision denying the right of fire insur- 
ance companies to make or maintain 
rates in New Jersey, the executive com- 
mittee of the Underwriters Association 
of the Middle Department at its meet- 
ing on Tuesday, formally relinquished 
all jurisdiction in the State in so far as 
tariffs were concerned. In all other re- 
spects, however, the supervision holds. 

The limit given the companies in the 
Newark Fire Insurance Exchange suit, 
expired to-day (16th), and all rates in 
the State are now advisory. 

In Newark the former manager of 
the Exchange, John M. Hughes, is now 
publishing tariffs. 

Throughout that section of Hudson 
County hitherto controlled by the New 
York Fire Insurance Exchange, advis- 
ory rates will be issued by Thomas r. 
Hohlweck, formerly chief clerk of the 
xchange. 

Elsewhere in New Jersey tariffs will 
be prepared by William H. Burkhardt, 
who has opened a fire actuarial and in 
spection office at Camden. New Jersey’s 
fire insurance premiums amount to 
about $6,000,000, fully 80 per cent. of 
which come from the northern coun- 
ties. In view of this preponderence of 
interest some little criticism has been 
indulged in over the selection by Mr. 
Burkhardt of a city so far located from 
the centre of activity as is Camden. 

It is Mr. Burkhardt’s purpose in so 
far as is possible, to employ as rate- 
makers the present inspectors. 

Pending revisions it is probable that 
Mr. Burkhardt will recommend to sub- 
scribing companies the adoption of the 
existing tariff. This would seem to be 
the sensible thing to do. 

New Association at Newark. 

A new organization at Newark is the 
Fire Insurance Society, of which the 
following named are officers: 

President, George C. Plume, manager 
of the Germania Fire; vice-president, 
Albert H. Hassinger, secretary of the 
Firemen’s; secretary and _ treasurer, 
John E. Mayer, general agent; execu- 
tive committee, William S. Naulty, 
vice-president of Joseph M. Byrne & 
Co.; Matthias J. Price, general agent 
of the Liverpool & London & Globe; 
Charles S. Dodd, manager of the Royal 
and member of the firm of Dodd & Os- 
borne; Frederick Hoadley, assistant 
secretary of the American; Henry F. 
Trimpi, of the Henry F. Trimpi Co.; 


Sylvester H. Williams, of Guerin & 
Williams. 

In his opening 
Plume said: 

Gentlemen: It goes without saying 
that I deeply appreciate the expression 
of your confidence and esteem embod 
ied in your act of selecting me to pre- 
side over the deliberations of this so- 
ciety, particularly at this time and un- 
der existing conditions. 

We, as underwriters in New Jersey, 


address President 


are confronted with a grave crisis—a 
crisis such as we have never encoun- 


tered before, and which is emphasized 
by the very large gathering here as- 
sembled. 

Post-mortem examinations are worth- 
less so far as restoring the subject to 
life is concerned. To enter into any 
discussion at this time as to the merit 
or demerit of the decree of the Court 
of Errors would avail nothing and would 
be valuable time spent in vain. The de- 
cree is cold, drastic, sweeping and 
worse than all, perpetual. The court 
of last resort in this State has spoken 
and spoken finally. The Newark ex 

(Continued on page 14.) 


HESS GOES WITH PHENIX. 


(Continued from page 1.) 
preciation. Let us show this by making 


an absolutely honest and, I hope and 
believe,good statement at end of year. 
“I do not know that I can add any- 


thing further, unless it be to say that I 
have no reason to change my opinion 
that the Phenix Company has, besides 
is large for unearned 
miums, losses in process, etc., a capital 


reserves pres 
intact of $1,500,000, and a net surplus o1 
$500,000. 

“Mr. 
ed vice-president, is a 
writer of the highest personal standing. 
His lomg experience as a special agent 
and adjuster in New England and, for 


+ 


Henry E. Hess, the newly elect- 


trained under- 


the last ten years, as manager of the 
New York Fire Insurance Exchange, 


bas specially fitted him for the position 
he now occupies. 

“Major Charles F. Hard, in charge of 
the Southeastern Department in Atlan- 
ta, is well“known to every agent in the 
South. He had charge of the Conti- 
nental’s loss adjustments at Baltimore 
and San Francisco. 

“Mr. J. H. Lenehan, the Western 
manager of the company, is not a new- 
comer and needs no word of introduc- 
tion from me, and of course the same 
is true of Mr. A. N. Stewart, general 
agent of tne Eastern department. 

“If the field men and local agents will 
help us, we will make for the Phenix 
as of January first, a clean, well-balanc- 
ed statement that can be ‘banked on.” 

“We want all open matters closed up 


and all monthly reports and balances 
in the managing offices in good time. 
While there is hard work ahead of us, 
| feel that the fight has been won and 
the Phenix is safe.” 
Reason for Official Changes. 
Concerning the official changes in the 


Phenix office, Mr. Evans is quoted by 
ihe “Journal of Commerce and Com- 
nrvercial Bulletin” as saying: 

“Mr. Ingraham and I have been 
friends for years, and I regret beyond 
expression that it was necessary_ for 


him to resign. Not one thing has arisen 
to indicate that he has profited in any 
way by what has taken place in the 


Phenix; but he knew of Mr. Shelton's 
irregularities and did not report the 


facts to the board—henece his resigna- 
tion. 
“Mr. Koster not only knew of Shel- 


don’s irregularities, but swore to the 
statements on file in Albany. 

“Mr. Rumsey’s election to the vie 
presidency is temporary, as is Mr. 
Gray’s occupancy of the presidency. 
Gray has a thorough knowledge of in 
surance accounts acquired as auditor of 
the Continental and he is in charge of 
that part of cur work. Mr. Rumsey has 
to be in the office constantly as a law 
yer, and it was deemed best to elec 
hima an official for a time. 

“Nothing has happened to make ime 
change my mind as to the condition of 
the company, namely, that it has a cap 
ital of $1,500,000 intact and $500,000 of 
iet surplus, in addition to ample r 
erves for unearned premiums, losses 
in process ofadjustment, etc. There is, 
herefore, ample to protect property 
swners, and the agents have no reason 
to be disturbed or other than loyal in 
heir support of the company. 


“There is a determination on the part 
uf those in control to make the Phenix 
stronger than it ever has been, and | 


feel perfectly sure that they will have 
-uecess, The election of Henry EF. Hess 
as vice-president and managing wnder- 


writer, which will take place this after 


noon, is a guarantee of the  highesi 
zxrade of management in that direction 


in the future.” 
Henry E. Hess. 

By virtue of his managership of the 
New York Fire Insurance Exchange 
Henry E. Hess, is widely and most fa- 

rably known ‘to the fire underwriting 
traternity of the country. sy temper- 
ment and peculiar training, he is re- 
sarded as excellently equipped to take 
the direction of the Phenix and again 
ecure for that corporation the entire 
confidence of the underwriting world, 

A native of Detroit, where he was 
born im 185i, Mr. Hess was educated 
in the public schools of Cincinnati. His 
entry into the fire insurance business 
dates from 1867, when he was employ- 
ed in an Indianapolis local agency. li 
1882 he became a New England special 
agent and adjuster, and it was because 
of the record made in this connection, 


1l 


and by virtue of the administrative ca- 
pacity displayed as president of the 


New England Fire Insurance Exchange 
that he was called to the management 
of the New York Fire Insurance [Ex 


change upon the formation of that asso 
ciation in 1899. 
Although the 
f the most trying 
filled it with unusual 
pany executives will find 
f a competent suc 
in easy task. 
Cancellation of Stockdell’s Contract 
Speculation as to the cause of the ab 
rupt cancellation of the general agency 
contract, long held by Harry Stockdell 
of Atlanta, is freely indulged in, but the 
Insurance Department representatives 
where admitting that abundant cause 
for the action taken, decline to 
state the reason. Both the Southern and 


position has been ©o1 

character, he has 
credit, and coim- 
the selection 
anything but 


eSsol 


«xisted 


the Western departments of the Phenix 
had broad powers, each having com 
plete sway in its special field, both as 
to the underwriting and general busi 
nes policies. All reserves were figured 
in detail, and the aggregate return 
only transmitted to the head office. In 
he West the Company is unusua!'y 
well planted, and its business has been 
iniformly profitable. Joseph A. Lene 
han, the Company’s western manager 


arrived in New 


g 


York on Tuesday even 
in 


Merger Not Thought Of. 
Mr. Evans persists in the declaration 


made to a representative of the Eas 

ern Underwriter, last week, that the 
Phenix would not come under the wing 
f the Continental. He again asserrs 
that his entire interest in the matter js 


we Of friendship only for EB. C. Cun 
erse, the chief stockholder of the PI 
nix, and that once the Company lx 
wholly free from present entangle- 
ments, he will cease all connection with 
it, assured that its future guidance may 
safely be left to the new officials 

Former State Officials Seek to Explain. 


its 


Robert H Hunter, postmaster 1 
Poughkeepsie, and formerly first deputy 
of the New York Insurance Department 

having a serious time of it explaining 


(Continued on page 12.) 





REINSURANCE RUMORED. 
Peoples National Credited With Arrang 
ing to Take Over Business of New 
Jersey Company. 

Street report credits the Peoples Na- 
tional Fire of Philadelphia, with 
ing practically arranged to take over 
the business of a New Jersey company 
In the President Amonson, 
Vice-President Gates of the first named 
ffice, stated to the Eastern Underwriter 
that if such a move underway he 
had absolutely no knowledge of 


hav- 


absence of 


were 








John M. Hughes, proprietor and man- 
ager of the Newark Inspection Bureau, 
has engaged commodious offices at 
Broad Newark. 


756 


street, 





San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 


funds largely supplied by head 


office in Liverpool 





U.S. Cash Assets, Dec. 31, 1908 $13,212,749.00 
4,973,879.00 
3,239,091.00 
1,429,729.00 
1,051,543.00 


Surplus, es | 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





Liverpool 
am London 
amGlobe 
nsurance Zo. 












Over 


HENRY W. EATON, 
RESIDENT MANAGER 


G. 


J. B. KREMER Jr. and T. A. WEED, 


NEW YORK OFFICE 


$116,000,000.00 


Losses Paid in the United States 





W. HOYT, 
DEPUTY MANAGER 


AGENCY SUPERINTENDENTS 


45 William St. 








12 3 
the various loans he secured from the 
Phenix while he was in office. 

Bearing upon this subject the New 
York Insurance Department has mivle 


publie the following: 

“In to many 
representatives of the press 
ing certain phases of the maiter 
brought out by the pending examina- 
tion of the Phenix Insurance Company 
of Brooklyn, the following statement is 
made: 

“The books of the company show that 
such company loaned the following 
amounts to Robert H. Hunter while ne 
was first deputy superintendent at the 
New York office, the collateral pledged 


inquiries from 
concerth- 


response 


to each loan and its date being also 
stated: 
April 15, 1901, on 100 shares 
Amalgamated Copper .$11,362.59 
April 15, 1901, on 100 shares 
Consolidated Gas .......... 23,565.77 
Oct. 7, 1901, on 100 shares 
Consolidated Gas .......... 1,262.50 
Sept. 16, 1908, on 9 shares 
Consolidated Bas .......... 1,350.00 
June 30, 1964, on $2,500 Con- 
solidated Gas 6 per cent. 
eer TT a Tt cee 2,509.00 
ONE ROGNS ids ickessarenes $60,040.77 


“No payments were made and no col- 
lateral withdrawn until November 
1901, when was paid $22,188.27 
and presumably 100 shares of 
dated Gas withdrawn. 

“No further payments were then 
made on principal, than small 
items aggregating $452.50,the latter be- 


9o 


23, 
there 
Consoli- 


other 


ing made up largely of credits from 
coupons on the Consolidated Gas 6 per 
cent. bonds, until October, 1906. Then 
$4,400 was paid in cash on October 15 
and $33,000 on October 30, the latter 
sum by a check from Carter, Wilder & 
Co., to which firm the account, with the 
remaining collaterals, was thus trans 
ferred. 

“The books and records of the com- 
pany show that the company, not Mr. 
Sheldon, loaned Mr. Hunter the money 
and received the principal and interest 
on same, 

“The conciusion of this tranaction as 
hown by the books of Carter, Wilder 
& Co., is stated in the testimony of Sec- 
r.tay Koster of the Phenix in the fol- 
lowing words: 

‘The account was paid at the request 
of Mr. Sheldon He took this loan of 

it, Hunter's and put it in his own ac 
count in the office of Carter, Wilder & 
{ ) 

The securities were sold on October 

1907, as follows: 100 shares of 
.malgamate 109 shares of Consolidat- 


ed Gas, $2,500 Consolidated Gas deben- 
ture 6 per cent. bonds, for which $14. 
863.82 was placed to the credit of Mr. 
Sheldon’s account at Carter & Wilder's. 


You 
‘arte! 


“A. Yes; 


received that information 
& Wilder? 

in fact I saw that 
books myself. 

the transaction stood en 


a loss to Mr. Sheldon of 


informa- 


So that 
of it 
ome $15,000? 
‘A. About $18,000. 
“This 


Department does not know 

‘hat were the after relations between 
Mr. Sheldon and Mr. Hunter. 

The above is merely the details of 


‘e department’s statement of Dec2m- 


* 6, to the effect that the sum of $69.- 
(40.77 was loaned by this company to 
Mr. Hunter while a member of the [n- 


urance Department 


“The question is not, however, wheth 








er these loans were paid, but whether 
Suburban representation of reliable 
Company for New York and New Jersey 
ter? ry Address SUBURBAN,” In 
care of EASTERN UNDERWRITER 
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were made—that is, to an officer 
with the super- 


they 
of the State charged 
vision of the lender. 

The Department has also peen asi- 
ed as to the accuracy of the statement 
vf William H. Buckley, that the ioans 
to him, which aggregated $61,000 in less 
than a vear and were made when be 
was third deputy, were neither ‘im- 
proper nor illegal.’ Their impropriety 
will, it is thought, not be questioned. 
They were equally illegal. 

“Nor did Mr. Buckley’s relations wita 
the company end with his connection 
with the Department. He received from 
such company in 1904 and 1905, after 
he retired from the Department, the 
sum of $9,000, in three payments of 
$500, $3,500 and $5,000 for what is stat- 
ed in the books of the company to be 
legal services.” 

Eheldon Indicted. 

If, as now seems improbable, George 
P. Sheldon, recover from his present 
dangerous illness, he will have to an- 
swer the indictment charging grand lar- 
ceny in the first degree, found against 
him by the Grand Jury. 

A bench warrant for his arrest has 
been issued, and placed with the police 
of Greenwich, Conn., for service. 

“The evidence against Sheldon was 
furnished by State Superintendent of 
Insurance W. H. Hotchkiss and present- 
ed yesterday by District Attorney Je- 
rome. Although the particular case 
laid before the Grand Jury against Shel- 
don relates to an alleged misappropria- 
tion of but $50,000, the total amount of 
che loss to the stockholders of the Phe- 
uix by reason of speculation in securi- 
ties in Wail Street in the name of the 
company and other irregularities may 
be about $1,000,000.” 

Trouble of Long Standing. 


Inaccuracies in the finances of the 
Phenix were admitted by its for- 
mer officers to exist for years past, 


and constant brooding over the fact, it 
is now believed, caused former Secre- 
tary W. Wright to commit suicide sev- 
eral years ago. 

Mr. Koster, who succeeded Mr. 
Wright, explains his loan of $7,500 from 
the Phenix, by saying that the money 
was originally borrowed from a New 
York City trust company, collaterai for 
twice the amount being put up. Scarce- 
ly had he secured the cash when the 
panic period set in and the loan was 
called. He was unable to meet it in the 
then condition of the money market. Tell- 
ing Mr. Sheldon of his predicament, the 
latter promptly told Mr. Koster the 
Phenix could take over the loan, which 
it did. The account Mr. Koster says, 
was paia before the close of the year, 





or within three months after the Phe- 
nix made it.” 
Western Branch. 
Chicago, December 15.—(Special cor- 


respondence.)—When it is considered 
that the Phenix of Brooklyn, receives 
the bigger part of its premium income 
from the Chicago department, the crisis 
that came to the company last week 
was of greaier relative importance in 
General Agent J. H. Lenehan’s depart- 
ment than in any other. The depari- 
inent here includes all so-called West- 
ern Union territory, the Pacific Coa-t |! 
section, Texas and Arkansas,the North- 
Canadian provices, the Ha- 
waiian and Philippine Islands and Al- 
aska. 

Then too union and non-union re 
lationship cuts more figure here in the 
West than in other parts. The Phenix 
is and always has been one of the lar- 
sest frogs in the union pond. Mr. Lene-| 
han is serving his second year as pres- 
ident of the Western Union and Eugene 
Hiarbeck before him, was a union pr?2s- 

tent. The fact that Henry Evans, the! 
sreatest non-union ex-president, comes 
into the pilot house of the Phenix,| 
creates a fealing of anxiety in those di-| 
rectly connected with the company ia| 
West. To be frank, they prefer it| 
were otherwise. Not but they recognize| 


vest 


the 


Mr. Evans’ brilliant pants, splendid ex- 
perience and great generalship, but 
they fear he will make such changes in 
the company’s policy that will render 
their positions much less comfortable. 

The Phenix has allowed the deparit- 
ment here to have complete authority 
on all that pertained to this territory. 
The home oflice did not concern itself 
about western affairs. Mr. Evans, on 
the contrary, is advised of almost all 
the details of his western departmen:. 
The Continental gets each day an ao- 
stract of every daily report. It gets a 
full report on losses. In fact this office 
is not far removed from Mr. Evans’ 
ken. 

The Phenix believes in paying splen- 
did salaries. It gets good men. It is 
very popular, and its people are loyal 
to it. Bven if employes leave the Phe- 
nix, they have the kindest sentiments 
toward it. The western management 
has placed Jarge responsibilities on its 
main men. It believes in them and they 
must answer for the trust reposed in 
them. In many respects, those who are 
acquainted with the Continental policy 
see considerable variance from that of 
the Phenix. 


Phenix men rather expect the sal- 
ary ax, if no other kind to be swung. 
They anticipate much greater home 
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office supervision over the West. They 
will not be surprised to find the spirit 
of liberality curtailed. 


With the possible changes to be 
wrought by a forceful personality of 
the Evans type, it is not predicted that 
the Phenix will retire from the West- 
ern Union. Its roots are too firmly 
grounded. To change would mean an 
awful sacrifice. Its plant out here is as 
valuable as that of any company that 
could be named. There would be no 
gain, but a tremendous loss, to force it 
from the union ranks. 

There has never been seen such an 
exhibition of support as the Phenix has 
received during the last week. Its union 
membership and its policy of fair play 
in the past drew to it the ardent help 
of other companies, especially those of 
union brand. Managers instructed their 
field men to boost the Phenix. This has 
demonstrated one big union advan:- 
age for President Evans’ own company, 
placed in a similar predicament, would 
have found, much less sympathy and 
support. 

The Firemen’s Fund discovered the 
value of union help in its trying period 
following the San Francisco disaster, 
but as so many other companies were 
crippled, it did not stand out in so bold 
relief as the Phenix does now. 














—— 
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MUTUALS OF NEW YORK STATE 


NEED DRASTIC OVERHAULING. 
Insurance Department to Recommend 
Legislation for Government of As 
sessment Companies. 

General interest is again aroused in 
the question of Town and County Co- 
operative Insurance Companies, com- 
monly called “Mutuals,” by the state- 
ment of Superintendent of Insurance, 
Hotchkiss of New York, that a report 
will be published some time this month 
showing the result of his examination 
of some 56 out of the 200 odd companies 
of this class operating in the Empire 
State. It is to be regretted that all of 
them were not examined, but the force 
at the disposal of the Insurance Depart- 
ment for this purpose was doubtless 

too small to cover the whole ground. 

That the subject is of sufficient impor- 
tance to interest the insuring as well as 
the insurance public is evidenced by 
the fact that these companies collect 
about one-sixth of the entire premiums 
received in the State outside of the Met- 
ropolitan District, and have never, here- 
tofore, been examined by or under the 
supervision of any department of the 
State, though they have pretty general- 
ly filed what purported to be a state- 
ment of their condition in the office of 
the Secretary of State, where said re- 
ports were filed away without examin- 
ation. The statute seems to require this 
but does not, for no penalty attaches 
for failure so to do. In the Eastern 
Underwriter of June 12th last we printed 
an address delivered before the New 
York State Association of Local Agents 
at Binghamton by R. P. Barbour, special 
agent of the North British & Mercantile 
Insurance Company, which deals com- 
prehensively with this subject, showing 
the law under which these companies 
operate, their methods of doing busi- 
ness and the results as indicated by 
their statements above referred to. 

It is interesting to note that no spe- 
cific statute has been passed under 
which these companies are to be exam- 
ined by or report to the Insurance De- 
partment. The superintendent has been 
proceeding under a ruling of the Attor- 
ney-General which holds in effect that 
the Statute passed last winter giving the 
Insurance Department the right io take 
charge of and administer insolvent in- 
surance companies of this State, gave it 
also the power to examine any com- 
pany or association transacting insur- 
ance business in New York, in orde1 
that it might ascertain whether or not 
the concern was solvent. 

No Fixed Basis of Solvency. 

Just what will constitute solvency is 
a matter of considerable conjecture. It 
cannot well be the standard of the de- 
partment for stock companies, though 
many of these “mutuals” collect premi- 
ums in advance, and though assessment 
companies, avowedly expect that said 
premiums will more than pay losses and 
expenses. Some of them, having no out- 
standing losses or expenses or loan ob- 
ligations, gleefully point to a “surplus” 
of many thousand dollars, yet this so- 
called “surplus,” as a matter of fact, 
is not equal in amount to the required 
unearned premium reserve, which is 
classed as a liability, so that if they 
were to stop business the alleged “‘sur- 
plus,” with normal loss ratic, would not 
be sufficient to pay ioss claims that 
would arise during the period wien poti- 
cies were maturing. 

Under present statutes the Department 
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can not require an unearned premium 
reserve so long as policy holders are as- 
sessable for any deficiency, yet not to do 
so is manifestly unfair to policy holders 
so long as these companies are permit- 
ted to or in actual practice do repre- 
sent that they have a “Surplus.” 
Purely Assessment Companies. 

With the purely ass 2ssment companies 
this question does not arise, inasiuch 
as they never pretend to accumulate 
any surplus or to collect more from their 
policy holders than the actual losses 
and expenses. These assessment con- 
panies have a legitimate mission, viz., 
to furnish insurance at cost,. and if they 
are properly managed should reasonably 
expect to accomplish thew mission with 
beneficial results. Insuring es they do 
only the non-hazardous classes, thei 
great probability of success lies in the 
fact that the so-called “‘moral hazard” 
is largely eliminated in their writings. 
Every policy holder is a sort of detec- 
tive. He knows who is insured in the 
company with him, and, since he must 
pay his share of any loss, is earnest in 
safeguarding the company from any un- 
due hazard. Often the officers of such 
companies receive letters, either signed 
or anonymous, warning them of some 
unfavorable circumstance in connection 
with a policy holder, perhaps a neigh- 
bor, with the result that cancellation of 
all policies to the suspect is ordered. 
Again, in the settlement of losses the 
loser must deal with his neighbors, who 
know as well as he how old “Queen Bess” 
was or whether “Tom” was spavined, and 
are not fooled into paying more than 
the actual damage. These advantages 
cannot be had by stock companies, who 
are therefore at a corresponding disad- 
vantage in the matter of fire cost. 

Steering Without a Compass. 

With the general run of “Mutuals,” 
which, though having the assessment 
feature, collect a premium in advance, 
these advantages are also lost, for they 
operate in a wider field, appoint agents 
at iiberal commissions, and depend on 
these local representations to do their 
underwriting for them. They do not con- 
fine themselves to the non-hazardous 
classes but write a general business, 
which neither their agents nor officers 
are as a rule competent to intelligently 
pass upon, because their experience is 
not wide enough. The majority of suc- 
cessful companies of this character are 
located in Greene, Schoharie, Otsego, 
Delaware and Chenango Counties and 
operate largely therein. The fact that 
these counties have enjoyed for many 
years a very exceptionally low loss ratio 
is doubtless largely responsible for their 
success. The dismal failure of several 
companies in Syracuse and Rochester 
who endeavored to operate generally 
throughout the central portions of the 
State decidedly bolsters this opinion. 

Need for Proper Supervision. 

It is hoped that Superintendent 
Hotchkiss will take into account all 
these facts in his forthcoming report, 
which it is understood will carry certain 
recommendations to the Legislature, 
and will sharply differentiate between 
the purely assessment companies, writ- 
ing restricted classes, and the advance 
premium companies, writing all classes. 

There is no question at all but that 
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these latter companies should be com- | 


pelled by law to maintain an unearned 
premium reserve. It is the only ade- 
quate safeguard. Certain classes of their 
policy holders are constantly changing, 
and could hardly be reached by assess- 
ment, which would therefore fall on the 
small dwelling and mercantile and farm 
classes with inequitable results. There 
is no escape fiom paying assessments 
if levied, and the man who has property 
must pay as well his own share and that 
of the man who is worth nothing. 

Neither is there any question at all 
but that all companies transacting in- 
surance business in the State, of what- 
ever class, should be under the super- 
vision of and report to the Insurance 
Department. Their policy holders and 
the general public are entitled to know 
their true condition, and to the services 
of the Department in ascertaining that 
condition. 

The better class of these companies 
themselves realize these facts and will 
doubtless be found supporting any rea- 
sonable recommendations of Mr. Hotch- 
kiss for legislation looking thereto. 





CURTIS CHOSEN PRESIDENT 


Of Underwriters Association of New 
York State—Record-Breaking At- 
tendance at Annual Meeting. 


Attendance at the annual meeting of 
the Underwriters Association of New 
York State, held at Syracuse on Tues- 


day, was of the record-breaking order, | 


and the utmost good feeling prevaileu. 

The talked of opposition to F. B. 
Curtis flattened out completely and that 
gentleman was chosen president of the 
organization by an overwhelming ma- 
jority. The other officials selected were. 
Charles E. Dosser, Firemefi’s Fund, 
vice-president; W. W. Lenox, Hartford, 
second vice-president. 

Members executive committee to serve 
three years: Frank E. Burk, Home, 
chairman; Messrs. Potter, German 
American; Murphy, Hamburg-Bremen 
and Estabrook of the Sun. For one 
year: W. D. Hunter of the Westches- 
ter. The re-election of Mr. Burk as 
chairman was a neat compliment to that 
gentleman, for the honor is one seldoni 
accorded. 

Capital of £3,000,000. 

The directors of the Liverpool and 
London and Globe have determined to 
present a bill to Parliment to convert 
the existing stock, which carries an un- 
limited liability in the event of winding 
up, into a capital divided into £10 
shares, with £1 paid up. Under the 
proposed arrangement each stockholder 
would receive two £10 shares for every 
€2 of stock, leaving an uncalled lia- 
bility of £9 per share and thus giving 
the holders a more remarkable security. 
An increase from £2,000,000 to £2,456,- 
400 in the nominal capital would be nec- 
essitated, but it is thought desirable to 
increase to £3,000,000, so as to leave a 
margin for further possible require- 
ments. In order to meet the case of 
stockholders who may be trustees, a 
clause is to be inserted in the bill auth- 
orizing them to accept the new shares 
instead of the present stock. It is also 
proposed to incorporate in the bill pow- 
ers to convert the Globe perpetual an- 
nuities into 4 per cent. debenture stock. 
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FINE NEW PLANT AT ROCHESTER. 
Scond Largest Clothing Factory in the 
Country Well Safeguarded 
Against Fire. 


What its cwners—L. Adler Brothers 


and Company, aver is “the second lar- 
gest clothing factory in this country 
andthe best equipped plant of its kind 
in the United States,” was formally 
opened at Rochester, N. Y., on Saturday 


last. 

The plant costing $300,000 is of rein- 
forced concrete and was designed by 
Albert Kahn, of Detroit. Charles Alox- 
ander, of Rochester, was the consulting 
and supervising engineer and the Ferr> 
Concrete Company erected the  build- 
ing. It has a floor space of 178,000 
square feet and 10,000 barrels of ce- 
ment, 3,100 wagon loads of stone, 4,250 
wagon loads of sand, and 1,000 loads of 
cinders were used in its construction. 


The stee! for reinforcing aggrega d 


525,000 pounds and 420,000 square feet 
of lumber were used in the concreti 
forms. 

In spite of the fact that the building 
is non-combustible, there is a complete 
sprinkling system, five miles of piping 
being utilizedoperated by a 1,000-gallon 
ver hour pump, located in the power 
house, 


ngs 





—Weekly Underwriter, 





St. Louis, Jan. ist. 





H. G. Hoffman, 


Peoples National of Philadelphia, Jefferson of Philadeiphia, Ben Franklin 
of Pittsburgh, German of Pittsburgh, National Lumber of Buffalo, Dixie 
of Greensboro, Austin of Dallas, Commonwealth of Dallas, Republic 
Underwriters, Dalias, international of Dallas, Jan, ist, International of 
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WILL HEAD NEW YORK COMPANY. 


Ecward L. Ballard Resigns as Second 
Vice-President of Continental and 
the Fidelity. 


To assume the presidency of a newly 
formed fire insurance company of New 
York City, Edward L. Ballard has 
signed as second vice-president and sec- 
retary of the Continental and the Fi- 
delity Fire Insurance companies of this 
city. The new corporation, the charte. 
fer which has been secured, will have a 
modest capital and surplus, both of 
which have been fully provided for. 
The name of the new company will be 
announced shortly. 

Mr. Ballard’s entry into the fire in- 
surance arena dates back some eighteen 
years, when he went with the American 
branch of the London 
poration, subsequently 
special agent for the Middle Department 
In 1895 he joined the stau 
speedily becoming 
When 
1906, 


re- 


Assurance Cor- 


becoming its 


and Virginia. 
of the Continental, 
one of its trusted executives. 
the Fidelity Fire, was formed in 
as a running mate for the Continental 
Mr. Ballard became an official of that 
company as well. 

Long identified with the financial de- 
partment of the two institutions, some 
years ago he became interested in the 
underwriting branch as well, and at the 
present time supervises the business of 
New York, New Jersey, Delaware, Mary- 
land, District of Columbia, Virginia, 
Ghio and West Virginia. 

iHis resignation was to have been ef- 
fective January first, but at the request 
of Henry Evans, president of both com- 
panies, he will continue until the close 
of that month. 

Mr. Ballard plans to so conduct the 
new corporation that it will yield an 
underwriting profit wholly independent 
o. that secured from the banking phase 
of the business. 

It is hard to conceive how Mr. Ballard 
could have followed any other calling 
save insurance. His father was in the 
business years ago,and his brothers Wil- 
liam M., Sumner, and the late Frank L. 


were, and in so far as the first two 
named are concerned, still are widely 
known in underwriting circles. W. M. 


is now assistant secretary of the Ameri- 
can branch of the Commercial Union, 
while Sumner as insurance editor of the 
“Journal of Commerce and Commercial 
Bulletin” is a potent factor in the insur- 
ance world. At the time of his death 
Frank L. Ballard was agency superin- 
tendent of the Equitable Life Assur- 
ance Society. 


VERY HEAVY PROPERTY 
Buildings and Other Property Destroy- 
ed By Fire Run Into 
Millions. 


LOSS. 





During 1908 the value of holdings and 
other insurable property destroyed by 
fire was estimated at $21,000,000; that 
of new buildings erected wihin the same 
period was set down at $510,000,000 
That is to say, it took more than half 
of the value of year’s buildings to re- 
place the amount of those burned. In 
this estimate was not included the cost 
of maintaining fire departments, keep- 
ing insurance companies going or the 
indirect losses to trade, private individ- 
uals, wage-earners and their families 
and often to whole communities caused 
by diversion and stoppage of business, 
salaries and wages, disease and even 
death itself, nor does the calculation 
take in the damage by forest fires, nor 
the increase in the cost of insurance 
premiums and adding to the strength 


of the various fire-fighting agéncies. 
This is a huge expenditure, and one 


which 
turns. 


unfortunately brings in no re- 
But it is one that admits of 
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remedy, if only those most intimately 
concerned in the matter will pay proper 
attention to the construction of build- 
ings, the flimsy and unscientific style of 
which lies at the bottom of the yearly 
loss of a sum of money nearly as great 
as that which is needed to carry on the 
Nation's government. What makes it 
worse is that there is no excuse for such 
defective construction. The architects 
and engineers and builders of the 
United States can hold their own with 
those of any other country in the world, 
and, if given a fair chance, will do as 
efficient work as can be found any- 
where. But, just so long as cities and 
towns are content to put up with in- 
ferior building laws, and those who ad- 
minister municipalities are subservient 
to the dictates, wiles and arts of those 
who are in politics for the good only of 
their own pockets, the doors will be 
open to the grafting contractor, the jer- 
ry builder 14nd the speculative land sell- 
er, who ior consideration will permit 
firetraps to be run up, in any style and 
full of every defect, even in the mosc 
congested districts, without regard to 
the certainty of life and property being 
daily and hourly exposed to the horrors 
of a conflagration. The reform must 
begin with the enactment and strictest 
enforcement of building laws as nearly 
perfect as human intelligence can make 
them.—Fireman’s Herald. 





CEASES CONTROL OVER RATES. 


(Continued from page 11.) 
change has received a life sentence and 
has passed into history. 

Your committee, appointed to draft a 
plan of organization for a society of 
underwriters whose operations would 
be clearly within the pale of the law, 
have worked long and arduously and 
have been guided in their deliberations 
by one of the most distinguished coun- 
sellers at the bar of this State. They 
have been inspired solely by a desire to 
produce for your acceptance the best 
that is permitted by the grace of the 
court. It lacks much which would be 
beneficial both to the vast interests yo" 


represent and to the great insuring 
public; but, brief and curtailed as it 


seems, it is all they could give you, and 
under its provisions the chances. of fu- 
ture success in this jurisdiction must 
stand or fall. 

Most of you here present have passed 
through periods of dismal demoraliza- 
tion. You have seen our business de- 
based and debauched until we were 
ashamed to admit our vocation, and the 
public ceased to consider us seriously, 
to say nothing of the vast amount of 
property destroyed through lack of 
underwriting supervision. Those gloomy 
periods, however, in the history of un- 
derwriting were. not hopeless. The 
clouds had a silver lining, and, looking 
into the future, we could with reason- 
able assurance anticipate the time 
when sane practices would again pre- 
vail and our business would be regu- 
lated by experience, conservatism and 
wisdom. 

No such condition prevails to-day. 
The legal cloud which now hovers over 
us has no silver lining, and turn which 
way we may we are confronted by the 
‘ourt’s stern decree which forbids prac- 
ices which have been more or less in 

yzue both in this country and abroad 
‘or years, and which—at least from our 
viewpoint—have been of ultimate bene- 
fit to both the insurer and the insured. 
We may live to see the time when cur 
state Legislature will give that fair 
consideration to even insurance com- 
panies which is their due,but that time 
seems afar off. 

From among the influences in life 
which shape the affairs of men I have 
in mind two-—fear and _ responsibility. 
Encompass one with rules, regulations 
restrictions, with penalties for 
their infraction, and you establish the 
influence of fear. Under such condi- 
tions—at least in a modified degree— 
has the late Exchange been operating. 


ana 


Remove the restrictions and place upon 
a man the entire responsibility for his 
own acts, giving him to understand 
that he will fail to succeed according 
to the methods he himself decide to 
pursue, and you will find that “man in- 
ciined to consider carefully his every 
act. This latter condition now main- 
tains in this society. Everyone here 
present should realize his personal 
responsibility as to future underwriting 
conditions. No one should forget that 
from now on the responsibility for what 
may occur rests equally upon each and 
everyone of us. This is no time for the 
ultra aggressive to show deeds in going 
veyond the limits of what is strictly 
fair and just to his colleague and com- 
petitor. About all that is left to us now 
is the right to expect fair play, just 
dealing and genuine honesty in our mu- 
tual business intercourse; otherwise 
this society has no mission. 

“Adversity makes all men akin.” 
Why should our present adversity not 
result in inspiring and fostering a true 
fraternal spirit,as fraternalism is about 
the only tie left to bind us? 

In conclusion, permit me to warn you 
that as a chain can be no stronger 
than its weakest link, so this society 
can be no stronger than its weakest 
member. 


New Club at Paterson. 





A new constitution for the Paterson 
Insurance Club has been drawn up, and 
referred to counsel for review. 





NEWARK’S FIRE LOSS. 


Recent Damage May Bring Year’s Rec- 
ord Ahead of 1908. 


Fire losses approximating $100,000 
lave occurred in the business section 
of Newark, N. J., within the past two 
weeks, according to unofficial figures. 
ip to last Saturday the losses had ag- 
gregated $70,000. The fire which orig- 


inated in’the Paas Dye Works at 60 
Shipman street, Saturday, added be- 
tween $30,000 and $40,000 to those 
figures. 


In the absence of an official account- 
ing of the combined losses, Chief Ast- 
ley was uncertain as to whether the to- 
tal of losses for 1909 would exceed 
ihose of the previous year, which were 
in excess of $560,000. 

Out of 6,700 feet of hose laid at Sat- 
urday’s blaze, only ‘one’ length burst, 
and this section had been damaged at 
a previous blaze. Of ladders, 254 feet 
were raised. The records of the fire de- 
partment show that for the four blazes 
of serious ccnsequence, beginning with 
ihe Metropolitan building, December 2, 
more than four and one-half miles of 
hose were laid, with but one defective 
length appearing. Approximately 500 
lengths had been in use. 


December 16, 1909. 


A BACKWARD STEP. 
Fire Hazard Will be Increased if Pro- 
posed Building Ordinance is Passed 
at Atlantic City. 


There is now before the council of 
Atlantic City, N. J., an ordinance per- 
mitting frame buildings in the fire dis- 
trict to be raised ten feet. The measure 
is a pronounced step backward, and it 
is earnestly to be hoped that the folly 
of seriously entertaining it will dawn 
upon the city fathers. 

Commenting editoriaily upon the 
matter the Atlantic City “Dai:y Press, 
maintains: 

“If the ordinance permitting franie 
buildings to be raised ten feet in the 
fire district is permitted to pass council, 
the rebuilding of Atlantic avenue and 
all business districts with brick stores 
or other fire-proof construction is prac- 
tically postponed for years and years, 
and a greater fire hazard than now ex- 
ists will be created. The very thing 
that the fire insurance companies are 
asking for—the restriction of the hazard 
—will be increased. 

“Whenever the owner of a frame 
building on Atlantic avenue wants te 
build new stores, instead of tearing 
down an old frame building, he can 
simply raise it ten feet in the air and 
put in new stores beneath the frame 
building, thus pushing higher in the 
air the very structure which not only 
makes the avenue unsightly, but, what 
is worse, makes the town more inflam- 
mable and greatly increases conflag- 
ration hazard or risks, because a frame 
building is thereby placed higher where 
it can more easily catch fire from an 
adjoining blaze and more easily spread 
flames if it should itself burn. 

“Even the old building code preven- 
ted this, and it is not conceivable that 
councilmen will for a moment think ol 
enacting a law calculated to do more 
to give a set back to the fire insurance 
question and create distrust among the 
fire insurance companies than anything 
that council has passed during the past 
few years. Instead of advancing the 
best interests of the city this vicous 
ordinance will give it a blow hard to 
recover from and undo much that has 
been accomplished in the past for the 
betterment of buildings. 

“Tt is not likely that even the counci! 
man who introduced the bill will in- 
sist upon it being passed. He has sel- 
dom sanctioned any but the best of or- 
dinances and there is a strong prob- 
ability that he was handed the present 
bill by some interests at the last mo- 
ment and introduced it before he had 
time to accurately guage its effect, 
realizing that the bill could be given a 
harmless sleep if it-was found improper 
on second reading. This is very likely 
the true situation and it is doubtful if 
a single member of council will say a 
word in favor of the pernicious legisla- 
tion.” 








_, 


105 WILLIAM ST. . 
PHILADELPHIA UNDERWRITERS 


New York Suburban Territory 


AUSTIN FIRE INSURANCE CO. 


OF TEXAS 


COMMONWEALTH FIRE INS. CO. 


OF TEXAS 








WHILDEN and HANCOCK 


GENERAL AGENTS 


REPRESENTING 





- NEW YORK CITY 
REPUBLIC UNDERWRITERS 
OF TEXAS 


New York, Pennsylvania and New Jersey 


FLORIDA HOME. INS. CO. 


COMMONWEALTH FIRE INS. C0. 


N.J. Penna. Del. and W. Va. 








Correspondence Solicited From Agents at 
Unrepresented Points : 




















December 16, 1909. 


THE EASTERN UNDERWRITER 


oat 


—— - 3 








Opportunity to Secure Choice Business 


General Agent with well established plant, and controlling high-grade 
business seeks Oregon State Agency fur another strong fire insurance company. 
Also wants agency uf casualty cow pany—References the best, D. care 
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105 William Street, New York City 




















CONTINUED WITH AGENTS. 





Insurance on Motor Business Controll- 
ed by Marsh & McLennan to be 
Placed With Local Men. 





‘he General Motors Company, an 
organization financed by prominent New 
York bankers, is holding corporation 
for stock of a number of leading Mich- 
igan automobile manufacturies. In all 
some thirty plants are concerned, in- 
cluding such widely known properties 
as the Buick, Flint; Cadillac, Detroit; 
Oldsmobile, Lansing; Northway Motor 
Co., Detroit; Seager Engine Works, 
Lansing; Oakland Motor, Pontiac; Re- 
liance Motor Truck, Wausau; Jackson 
Church Wilcox, Saginaw and the Mich- 
igan Auto Parts Co. of Detroit and 
Flint Fire insurance on the properties 
will aggregate over $20,000,000, in addi- 
tion to which a very heavy amount of 
liability and. steam boiler indemnity 
will be carried. 

Marsh & McLennan of Chicago and 
New York, control the insurance, every 
dollar of which will be placed with the 
local agents, and to a very large degree 
with the oifices formerly writing iit. 


IN CHEMUNG COUNTY. 








incendiarism Makes Desirable the Care- 
ful Scrutiny of Business in the 
Territory. 





Companies doing business in Che- 
mung county, N. Y., should look care- 
fully into the moral hazard, as a num- 
ber of fires of incendiary origin have 
cume to light there recently. One fire 
in particular resulted in che loss of a 
human life. The insurance company, 
particularly interested made a strenu- 
ous effort through its New York atftor- 
ney to thoroughly sift the matter, but 
apparently met with little or no suc- 
cess. All business, whether in the cities 
or towns of the county, should be crit- 
ically scrutinized. This warning applics 
to saloons ir particular. 


INSPECTION AT PATERSON. 





More Stringent Fire Ordinances to be 
Apptied tc Theatres and Moving 
Picture Shows. 

Complaints having been filed with the 
Police and Fire Commission of Pater- 
son, N. J., regarding alleged law viola- 
tion by theatres and moving picture 
shows, members of the commission, ac- 
companied by Chief John Stagg of the 
Fire Department, made a tour of the 

properties some days ago. 

The inspection was thorough, and as 
a result of the information gleaned a 
series of improvements looking to in- 
creased safety against fire will be drawn 
up. 





SPRINKLERS IN PACKING HOUSES 
Can be Effectively Used and Business 
Insured at a Forty Cent 
Rate. 





The application of automatic sprink- 
lers to packing house plants is progres- 
sing rapidly and the companies are 
studying the subject with great earnest- 
ness. The question says the “Under- 
writers Review,” is complicated by tne 
peculiar effect of water on the grease 
hazard and by the belief that the cold 
storage sections are difficult to bandle 
with sprinklers and that the heads and 
pipes are subject to corrosion. Engineer 
Sanderson of the Wes‘ern Union has 
made an elaborate study of the subject 
and ‘has reported to the companies that 


with proper care packing house plants 
can be adequately protected by sprink- 
lers and that about a forty-one per cent. 
rate should be fair and should keep the 
business for the stock companies. Iowa 
has been a leader in this work in the 
West, several of its packing plants being 
equipped. The Morrell plant at Sioux 
City, with $2,500,000 insurance, has been 
sprinklered and is all out of the stock 
companies. The Cudahy plant at Sioux 
City, with $2,400,000 of insurance, is 
placed with the factory mutuals and 
Johnson & Higgins. Bids have been 
tendered for an equipment for Brittain 
& Co. at Marshalltown and Decker & 
Co. at Mason City, while a number of 
the plants at Kansas City, Omaha and 
other points contiguous to Iowa are 
being equipped. 





RESIDENT POLICY BILL. 





Measure to Prevent Overhead Writing 
in District of Columbia Before 
Congress. 





Within the week the following bill 
has been presented in Congress: 

To amend the Code of Law for the Dis- 
trict of Columbia regarding insur- 
ance. 

Be it enacted by the Senate and House 
of Representatives of the United States 
of America in Congress assembled, That 
the Code of Law for the District of 
Columbia be, and the same hereby is, 
amended by inserting after section six 
bundred and fifty a new section, to be 
known as section six hundred and fifty | 
a and to read as follows: | 

“Sec. 650a. No corporation or asso- | 
ciation authorized to transact business 
in the District of Columbia, and no co- 
partnership or individual, resident o1 
non-resident, shall write any policy of 
insurance, or assume any liability in the 
matter of insurance upon any property, 
real or personal, situated in said Dis- | 
trict, or upon any casualty or employers’ | 
liability risk or insurance, unless such | 
policy, certificate, or other evidence of 
liability assumed by said corporation, 
association, or individual shall have 
been, previous to delivery, written and 
signed or countersigned by an officer or | 
agent, resident in said District, author- | 
ized by law to sign such policy or con- 
tract, the appointment of whom as prin- 
cipal agent, general agent, or manage! 
shall be evidenced by requisition that 
must be placed on file in Ahe departmen: 
of insurance: Provided, however, That 
no provision of this section is intended 
to or shall apply to direct insurance 
covering the rolling stock of railroad 
corporations or property in transit 
while in the possession or custody of a 
railroad corporation or other common 
carrier, except in cases where more than 
one-half of the trackage of the road op- 
erated by said railway corporation is 
situated in the District of Columbia: 
Any violation of this section shall be a 
misdémeanor, and on conviction in the 
police court of the District of Columbia 
the corporation or association, partner- 
ship, or individual so offending shall be 
fined not less than one hundred nm 
more than five hundred dollars, and in 
cefault of said fine be imprisoned in the 
jail of the District of Columbia for not 
more than sixty days, or both such fine 
and imprisonment, in the discretion of 
the court.” 

Sec. 2. That this Act shall take ef- 
fect after thirty days from date of ap- 
proval. 





Adjusting Company for Texas. 
Announcement is made of the forma- 
tion at Dallas, Texas, of the Slaton Ad- 
justing Company, with W. D. Slaton as 
manager. 


LOWER RATES FOR BRADFORD. 





Pennsylvania City to Get Substantial 
Recognition for its New 
Water Works. 
In appreciation of the completion Gs 
the new $10,000 pumping plant at Brad- 


ford, Pa., and of the intended rebuild-| 


ing of one of the large reservoirs, au- 
thority for which has already been 
granted, a decrease in the fire insur- 
ance rates of the city, it is stated, will 
be made early in the Spring. 

From six drilled wells 2,000,000 gal- 
lons of water, in addition to that for 
merly had, will be pumped daily. 


Fire Rates In Kansas. 





The fire insurance companies operat-| 


ing in Kansas have at last been inform- 
ed by Insurance Commissioner Barnes 
what he wants them to do in the issu- 
ance of their tariffs. He had notified 
them says the “Journal of Commerce 
and Commercial Bulletin,” that they 
were violating. the law, but had not 
pointed out in what particular. He now 
issueg the following: “The require- 
ment of this department is that all rate 
books and tariff supplements filed wita 
this department, and _ those 
your local agents, must show upon their 
face that 12 per cent. is to be deductex 
from the rates contained therein. This 


furnished | 


15 


| 





HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


63 William &t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 
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PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 





endorsement can be by means.of a rub-| 


her stamp, or otherwise if desired.” 


At the enjoyable dinner given by the 
New Jersey Pond of the Ancient and 
Honorable Order of the Blue Goose, at 
Hermann’s, in New York City on Thurs- 
day evening last, two additional mem- 
bers—Special Agents Bancroft of the 
New Hampshire and Francisco of the 
Continental, were admitted to member- 
ship. 


—_—_—— 
UNITED STATES BRANCH 
January 1, 1909 
. $2,184.632,00 
7.6 219.00 


Assets 

Surplus in U.S 

HON. GEO. A. COX, President 

W. R. BROCK & JOHN HOSKIN, K. C., LL. 
Vice Presidents 


W. B. MEIKLE, General Manager 


D. 





ORGANIZED 1865. 


Virginia State Insurance Co., _©f Richmond 
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GEO. L, CHRISTIAN, Pres. 





evecccecceococesseeoocees $887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 
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MYRON W. 


New Jersey Office: ENGLEWOOD, N. J. 


New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


ROBINSON 


New York City Office: MILLS BLDG. 








LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 











FOURTH 





CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 


New York Standard Statement, Jan. 1, 1909 
CAPITAL . ° , ° $400,000 
All Liabilities, including Reserve . 381,653 
Total Assets . ° . ° ° 978,605 
SURPLUS to Policy Holders . ° 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve . ° ° 105,175 
Increase in Surplus 45,764 


This Company has a record unequaled in the 
history of the Insurance business 


FRANH C. STURTEVANT 


MANAGER EasTERN DEPARTMENT 
AND WALNUT STREETS, PHILADELPHIA 
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POINT FOR ROCHESTER AGENTS. 





Judge Decides Men Indicted May In- 
spect Grand Jury 


Minutes. 


After mature reflection County Judge 
Stephens, setting at Rochester, N. Y., 
granted ‘he application of McGuire & 
Wood, counsel for James Johnson, 
James C. Clements, Martin E. Wollf, 
Gilbert T. Amsden, Robert S. Paviour 
aud Henry M. Webb, prominent insur- 
ance agents of the city, for permission 
to inspect the minutes of the Grand 
Jury, which indicted the men for alleg- 
ed conspiracy in the making and main- 
taining of fire insurance rates. Having 
gained their point, it is assumed coun- 
sel will next move to dismiss the in- 
dictments. 





GETS ST. LOUIS COMPANY. 





F. H. Ross to Represent International 
Fire in Metropolitan and Subur- 
ban Districts. 





Francis H. Ross has been appointed 
manager of the International Fire, of 
St. Louis, for the Metropolitan and Su- 
burban Exchange districts, thus takiag 
in the Jersey City and Hoboken shore 
lines. The Company which is to have 
a capital of $500,000 and a net surplus 
of $750,000, it is asserted, will staré 
business soon after the dawn of the 
new year. 

The accession of the International to 
Ross agency will add materially to 
strength of that office. 


the 


the 





RESUMES ACTIVE BUSINESS. 


Under New Cwnership Hamilton 
to Again Enter Field. 


Fire 


Having made a dismal failure of his 
attempt to manage the Hamilton Fire, 
of New York, M. D. Buttles, has wisely 
disposed of his holdings in the Com- 
pany, and gracefully made his exit froin 
the fire underwriting arena. 

The new interests are represented by 
Joseph S. Stout, as president, and Ar- 
thur Lenssen as secretary. 





$25,000 Fire at Buffalo. 


Fire, said to have started from an 


over-heated stove, swept the three- 
story brick building, No. 818 Main 
street, Buffalo, last Thursday, doing 
lully $25,000 damage to the bed and 


feather renovating plant of the George 
A. Otis Company. 

The Otis Company carried a stock es- 
timated at between $35,000 and $40,000, 
mostly of imported feathers and filling 

r beds. After the fire a member of 
firm said the main damage was to 
the stock, which was mostly ruined by 
smoke and water. 


the 


Room for Growth. 
Appreciating that the time was rapid- 
ly-approaching when the present quar- 
ters would prove wholly inadequate to 
accommodate the steadily increasing 
husiness of the Eastern department of 
the California Fire, Manager Frank U. 
has arranged for additional 
space in the Manhattan building, Phila- 
delphia. The prosperity of the ccen 
pany here attests the constant and in- 
telligent supervision given its affairs by 
Mr. Sturtevant. 


Sturtevant 


The South in Winter. 


Speaking of the advantages’ of the 


Texas field for solicitors I. J. McGee 
of the Equitable Life of San Antonio, 
Texas, Says: 


“When the northern states are in the 
grip of ice and sleet, Texas weather is 
of a balmy nature. This state is rapid- 
ly becoming the refuge of those who au 
sire an even all-the-year temperature 
ind: northern business men are coming 
this section in large numbers. 


into 


‘ THE EASTERN UNDERWRITER 


“The southern insurance companies 
are feeling the effects of this increase 
as many of those men are taking stock 
in the new southern organizations. The 
Equitable Life Insurance Company of 
San Antonio is fortunate in this respect 
as the city is a great winter and tourist 
resort, for during this past year four 
million dollars has been spent in the 
building of new ‘hostelries.” 





CLAIM BALANCE OF $25,846. 





W. L. Nelson & Co., Agents of Mem- 
phis, Sued by North State and 
Dixie Fire. 





In an effort to recover $25,846.52, 
claimed to be due for premiums, the 


North State and the Dixie Fire Insur- 
ance Companies, of Greensboro, N. C., 
have brought suit against W. L. Nelson 
and Company, their former representa- 
lives at Memphis, Tenn. 





Serious Fire at Lancaster, N. Y. 


Aid from Depew and other towns 
was summoned by the volunteer fire- 
men at Lancaster, N. Y., last Thursday, 
to help in fighting fire in the plant of 
the American Malleable Company. 

The property is valued at $500,000, 
and damage to the amount of about 
$100,000 resulted. 

The plant covers an area of about 
five acres and is made up of two and 
three-story wooden and brick buildings. 





Planning for New Quarters. 





When the Underwriters building, now 
in course of erection at 125 William 
street, this city, be completed on or 
about May first next, offices therein will 
be occupied by the New York Board of 
fire Underwriters and the New York 
iire Insurance Exchange. 


$10,000 to Renair Fire Loss at Atlantic 
City. 





From builders’ estimates it will re- 
quire $10,000 to make good the damage 
suffered by the Hotel Bingham, of At- 
lantic City, N. J.., in the fire that visit- 
ed the city three weeks ago. 





Simpson, Campbell & Company, suc- 
ceed to the business of the Boston, 
Mass., local agency firm of James Simp- 
son & Company, the latter concern hav- 
ing dissolved. 





Pending the launching of the fire boat, 
rates upon properties along the water 
front at Tacoma, Wash., will likely be 
increased. 

Charged with attempted arson Nathan 
and Daniel Schwartz have been placed 
under arrest at Passaic, N. J. 





New Jersey Agency Appointments. 


Alliance, Mrs. C. B. Foster, Camden. 
Boston, Home Realty Co.., Phillips 
burg; H. P. Smith, Rutherford. Cal- 


edonian, J. R. Cauberbrunn, Elizabeth. 
Continental, C. E. Jorden, Paterson. 
Delaware, Minderst Vreeland: E. W. 
Herbert, Highland Park. Fidelity, C. 
E. Laird, Camden. Home, W. C. Ford, 
Camden. Monongahela, J. F. Hinds, 
C. H. Hinds,Hackensack: P. E. Hawiey, 
Westfield. National, Conn., C. W. Oak- 
ley; W. D. Wolfskeil, Elizabeth. WNa- 
tional, Pa., G. E. Bell, Orange; C. S. 
Deans, Passaic; C. W. Mason, Patoer- 
son, Niagara. J. Koltzle, Barrington. 
North River, G. G. Ackerman, Hacken- 
sack. Phenix, N. Y., E. P. Stites & Son, 
Cape May. Prussian National, F. 0. 
Hoepnner, Hackensack. Reliance, C. S 
Deans, Passaic. Rhole Island, (. | 
Conover, Millville. Springfield, A. J 
Wagner, Elizabeth. Spring Garden, A 
G. Moore, L. E. Moore, Hawthorne: 
S. Gourley, Jr., Linden, 


. 
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MOVING STEADILY. 





Cotton Crop in Full Transit—Sharp 
Watch Service Maintained 
at Savannah. 


From the cotton centers of the South 
come reports that the cotton crop is un- 
der full headway, and activity in this 
direction is likely to continue well into 
February. 

Following the disquieting report of 
the South Eastern Underwriters Asso- 
ciation as to the excessive congestion a. 
Savannah, the railway and steamship 
lines materially added to their force of 
watchmen, and took other precautions 
to guard against fire. Underwriters now 
feel that the hazard is not beyond the 
normal. 

Present Crop Below Average. 

The consensus of opinion points to a 
total of 10,625,000 bales for the 1909 cot- 
ton crop, or about two million bales be- 
low the average. 

The figures by 
bama, 1,050,000; 


States follow: Ala- 
Arkansas, 725,000; 
Georgia and Florida, 2,000,000; Louis- 
iana, 350,000; Mississippi, 1,100,000; 
North Carolina, 725,000; Oklahoma, 625,- 
000; South Carolina, 1,150,000; Tennes- 
see, 300,000; Texas, 2,600,000; total J0,- 
625,000. These figures relate to actual 
growth and are exclusive of linters, re- 
packs and similar. items. Correspond- 
ents report that farmers have hitherto 
been disposed to sell freely at current 
prices, but now are inclined to hold the 
remnant. 

The price of the product is 13% cents 
per pound, which figure yields the pro- 
ducer a net profit of close to 7 cents. 





October Embezzlements. 
Fully $912,326 was embezzled by 

faithless employes throughout the coun- 

iry during the month of October. Clas- 

sified by the Fidelity & Casualty Com- 

pany, the losses were as follows: 

janks and Trust Companies. ...$660,148 


Beneficial Associations 31,059 
PUES BOTTI cicccstsiuecace 96,272 
General Busimess ............6. 89,231 
Insurance Companies ......... 15,72 
LAG RYMNUD: vicccsvcdweseceeus 6,900 
Transportation Companies 13,460 
EE Or er ee 435 








General Agent of Aetna Indemnity. 





Richard E. Bell, of Atlanta, has beer 
given the Georgia, South Carolina and 
ilorida general agency of the Aetna In- 
demnity Company. 


Application for entry into the select- 
ed list of surety companies approved 
by the courts of Pittsburg, has been 


made by the American Bonding Com- 
pany of Baltimore. Once the desired 
permission be secured, the Company 
will proceed to organize the territory. 





December 16, 1909. 








VIRGINIA | WEST VIRGINIA | 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 














GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 





ORGANIZED 1859 





Cash Capital .....$1,000,000.00 
Assets............. 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 
Holders. 


HEAD OFFICE: 
Cor. William and Cedar Streets 


2,509,442.33 














PINE AND WILLIAM STS., 


Commercial Union Assurance Company 


(Limited) 


OF LONDON 
NEW YORK CITY 











Surplus Lines Department 


Affords agents and brokers the best 
facilities for supplying ree indemnity. 
We are Attorneys in the United States far 

THE CENTRAL INSURANCE CO. 

Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS 
SOCIETY, Ltd., of Colchester : 
LEATHER TRADES & GENERAL IN- 

SURANCE C0., Limited, of Liverpool 

THE LEGAL INSURANCE COMPANY 
Limited, of London 
BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 

Only legitimate surplus lines at full tariff rates 
entertained on the heavy value risks after the capacity of 
the loeal agents is exhausted.-Your business protected. 


Capacity, $40,000 on unsprinklered risks and $100,000 on 
sprinklered risks.—Liberal commissions.—Strong Com- 





panies.-Losses adjusted and paid through this office. 
Applications by mail or telegraph reeeive prompt attention 


Fred S. James & Co. 


84 William Street 


New York 
Chicago Office: 171 LA SALLE 8ST. 











ESTABLISHED 1886 





ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—AnSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


THE PIONEER IN ITS LINE 








Phone 807 Worth 





USE PRINTERS INK 


It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and COPIMERCIAL 
PRINTING to satisfy the most discriminate 

WILL SUBMIT ESTIMATES ON ALL WORK 
D. R. THOMPSON 


28 ELM ST., N. Y¥. C. 
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* FINE OREGON BUSINESS TO BE HAD 


The advertiser controls a fine business throughout Oregon and seeks the 
general agency of a thoroughly reliable casualty company to handle it. 
good plant and will give best references. 

EASTERN UNDERWRITER 


Have 
Address in confidence W. care 


105 William Street, New York City 








CASUALTY AND 


SURETY HAPPENINGS 











AWAITING AN ANSWER 


FROM TREASURY DEPARTMENT. 





Surety Company Officials Define Their 
Position on Government Bond 
Rates. 





Executives of surety writing compa- 
nies are anxiously awaiting decision of 
the Treasury Department concerning 
their recent declaration on the Govern- 
ment bond rates. After a lengthy re- 
view of the whole situation, the state- 
ment concluded as follows: 

Our position, therefore, is this: 

“1.—There is no justification for re- 
jecting a surety bond for a bonded of- 
ficer of the United States Government 
if tendered at a rate which is in con- 
formity with the Act of August 5, 1909. 

“2 —The Act is plain and the inter- 
pretation of it is not dependent upon 
the language of one member used in 
debate on the floor of the House of 
Representatives. 

“2.—By the plain language of the 
statu‘e a bond conforms to it if the pre 
mium thereon is not more than 35 per 
cent. in excess of the premium charged 
for “a like bond” in 1908. 

“4.—By the ruling of the Attorney- 
General the premium charged for “a like 
bond” in 1908 should be determined by 
‘the rate paid last year on any bond 
belonging to the same general class.’ 

“5—The Treasury Department has 
persistently refused to so determine the 
rate for 1908 and continues to so refuse. 
Its practice is in violation of the provi- 
sions of the Act of August 5, 1909, and 
in violation of the opinion of the Attor- 
ney-General of September 14, 1909. 

“6§.—The practice of the Treasury De- 
partment makes it always difficult and 
sometimes impossible for surety compa- 
nies knowingly to conform to the Act 
of August 5, 1909. It makes it always 
difficult and sometimes impossible for 
one surety company fairly to compete 
with another surety company. There 
are upward of twenty surety companies 
authorized to give bonds for bonded offi- 
cers of the United States Government in 
the Treasury Department, and under the 
present ruling and practice of that De- 
partment, but one of these surety com- 
panies in each case can know the pre- 
mium paid ‘by the incumbent of any 
particular office during 1908,’ and hence 
but one surety company can know in 
advance the lawful maximum premium 
which may be quoted to the incumbew 
of the same office or his successor in 
1909. This puts all the other twenty 
surety companies doing business with 
the Treasury Department at a disad- 
vantage. 

“7 —The ruling and practice of the 
Treasury Department is not justified by 
law or by necessity and is without in- 
trinsic merit. It can readily be aba 
doned by that department, and that de- 
partment can readily conform to the 
practice of other departments and to the 
Attorney-General’s opinion of Septem- 
ber 14, 1909. Such conformity will end 
the embarassments from which the sur- 
ety companies, their applicants, and the 
Treasury Department itself must now 
necessarily suffer. 

“To all the foregoing the undersigned 
surety companies desire to add that they 
are informed and believe that heretofore 
their requests to the Treasury Depart- 
ment have been uniformly referred to 
Mr. S. Hazen, Clerk to the Chief of the 
Division of Appointments. The compa- 


nies have likewise been abundantly as- 
sured by Mr. Bond himself that he is 
responsible for the attitude of the de- 
partment herein set forth; and the com- 
panies have been abundantly assured b) 
him that he has no intention of aban- 
doning the stand which he has taken. 
And inasmuch, therefore, as it clearly 
appears that Mr. S. Hazen’s bond is 
committed to an attitude on this point 
which is radically opposite to the atti- 
tude of the surety companies, to what 
they believe to be law, it is most re- 
spectfully urged that to turn this ques- 
tion again over to Mr. Bond will be 
simply seeking to obtain a decision of 
it from one who is a party ‘to the con- 
troversy and who is already thorougn- 
ly committed to one side of the ques- 
tion. This would be manifestly unfair. 
The surety companies, therefore, re- 
spectfully urge that this question may 
be referred to and settled by a respon- 
sible officer of the Treasury Department 
who is not committed to one side of the 
controversy.” 





Legislation Looking to Increased Sup- 
ervision over Casualty Business to 
pe Sought in Ohio. 





Superintendent C. C. Lemert, of the 
Ohio Insurance Departmen‘, will ask 
the General Assembly, at its coming 
session, to pass bills providing for Sta. 
supervision of health and accident in- 
surance companies and for greater State 
supervision over fraternal insurance 
companies. These measures have been 
approved by the National Association 
of State Insurance Commissioners, and 
aim to secure uniformity of regulation. 





Borded for $750,000. 


The successful bidder for the head 
works of the Catskill Aqueduct (a con 
tinuation of the New York Ashokan 
reservoir, the $12,000,000 job of Mac 
Arthur Brothers), Jules Breuchaud re- 
cently had to supply a bond for $280,- 
000. This he did, securing the indem- 
nity from the following named compa- 
nies: Massachusetts Bonding and In- 
surance, $60,000; Bankers Surety, $55,- 
000; Peoples Surety, $43,000; Empire, 
State Surety, $62,000, and the United 
Surety, $60,000. 

The rate of premium paid was $5,7%» 
per annum. The bond will likely run 
five years. The business was placed by 
Lecky and Ruffin. The amount of Mr. 
Breuchaud’s contract is $1,146,600. 





Liability Law’s Queer 


Phases. 


Employers’ 


That many railroad employes deliber- 
ately seek danger and practically maim 
themselves for the purpose of getting 
compensation from the railroad compan- 
ies, was the assertion of A. F. Lyman, 
general attorney of the New York Cen- 
tral Railroad before a State commission, 
holding hearings on “Emplovers Liabil- 
ity” in New York last week. Ninety- 
eight per cent. of the accident claims 
of employes, he said, are settled out of 
court. 

Another witness testified that more 
than 10,000 persons in New York City 
and a number ffroportionately large in 
Chicago, Pittsburg and other great rail- 
road centers spend their entire time in 
preparing and pushing claims against 
the railroad companies. 
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POINTERS FOR AGENTS 


Practical Hints That Will Aid in Business Getting. 


This is “statement time” when the 
companies are on the home stretch in 
the race to make a fine showing in their 


annual exhibits of December thirty- 
first. From the home-office point of 
view, nothing takes precedence these 


days over the “showing.” Good collec- 
tions are more to be desired than new 
business for a large outstanding premi- 
um account works a double injustice on 
the company. 

It is a rule of the state insurance de- 
partments, that all premiums ninety 
days overdue are to be deducted from 
the assets of the company. The reason 
for this is that the departments regard 
as uncollectable, premiums that remain 
unpaid for ninety days after the date 
the insurance was written, although, as 
every agent knows, most of it is as 
good as gold. Furthermore, the busi- 
ness being on the books, must be car 
ried as a liability on the reinsurance re- 
serve, while no credit at all can be 
taken for the outstanding premium. 

The agent gets the benefit and ap- 
preciation for his good work from day 
to day as it is done, but the company 
managers work a whole year and then 
it is by the annual statement alone that 
the directors, the stockholders and the 
public judge whether his work has been 
well or poorly done. This is the time 
of the year when the agent should get 
the blood circulating in his bump of 
loyalty. His chief has a very personal 
need for him now and the best Christ- 
mas gift that can come out of the field 
is a clean collection account. Accord- 
ingly a special drive should be made 
for outstanding premiums between this 
and the end of the month. Business 
on the books prior to October first 
should be remitted for in time to reach 
the home office so as to be included in 
the statement of the thirty-first of De- 
cember. The usual instructions are to 
cancel business that cannot be collect 
ed on by that time. 

* * aa m 

An agent writes us asking how we 
can keep informed of all the changes 
in the personal accident contracts of 
fered by his competitors. It is little 
wonder that the man in the field finds 
it difficult to keep abreast of the 
changes in personal accident policies. 
He may find some consolation in the 
knowledge that company officers, those 
whose particular business it is to watch 
lynx-eyed, the moves of other compa- 
nies, are hard put to it to digest chang- 
es as fast as they occur. 

A knowledge of the policy forms of 
other companies is a good and neces- 
sary thing, but it can be overdone. Nice 
distinctions in contracts rarely appeal 
to the assured. He is apt to regard with 
suspicion, a policy that must be sold 
on the strength of a certain phrase or 
condition that is offered by no other 
company. And it is nearly always the 
sase that a man who is a stickler for 
the fine points of a contract, is sure to 
be a very insistant claimant and to that 
extent not so desirable a policyholder 

Speaking on the subject of “superior- 
ity” as a talking point, a very success- 
ful writer of personal accident business 
said recently: “Not in one case out of 
ten, do I emphasize any particular fea- 
ture of our policy. I feel it to be a fair 
statement that in most cases a solici 
tation succeeds or fails because of 
things more fundamental than a com- 
paratively unimportant variation in 
policy form. By this I do not mean 
that an agent can afford to ignore im- 
provements in coverage. I watch our 
own policies and those of our competi- 
tors very closely, keeping detailed type 
written comparisons and to the man 
who must see, I show these.” 

So it is always best to sell straight 
indemnity and not put too much stress 
on what may look to the assured as 
far-fetched advantages. 


If health insurance is all that the 
solicitor claims for it—and a thorough 
belief in the proposition is an essential 
of salesmanship—there is no argument 
that can be advanced by a prospect 
which cannot be answered in favor of 
health insurance. When the practice 
of insuring against loss due to iliness 
becomes as universal as life insurance 
is now, the necessity for this mission- 
ary work will have largely disappeared, 
but the health insurance solicitor of to- 
day is dealing with fundamentals. 

For instance, a common excuse for 
not taking health insurance, is that the 
prospect already carries so much life 
insurance, that he cannot afford to tak« 
out any other form. The trouble with 
this man is that he has never sat down 
in a businesslike way to consider the 
subject of his insurance protection. He 
has taken out life insurance because he 
has come to understand it as something 
that he needs. But as to health insur- 
ance, he is willing “‘to take the chance.” 
He regards health insurance as some- 
what of a luxury, intended for those 
who can afford the “frills” of insurance 

As a matter of fact, it isn’t long since 
he was “willing to take the chance” on 
that life insurance proposition too, but 
now he’s an enthusiast on life insur- 
ance. So much so that by his own ad- 
mission, he has taken out too much 
For it is possible to take out too much 
insurance. In this case the man makes 
adequate or perhaps excessive provi- 
sion against the contingency of his 
death, but he leaves unprovided for, the 
far greater probability of loss due to 
illness Health and life are not com 
peting forms of insurance. Indeed, one 
is often the means of sustaining the 
other. A protracted illness may so crip- 
ple a man’s resources that the life in- 
surance may be allowed to lapse and 
thus all of his protection will be swept 
ay. ay. 

The continuance of the income would 
in fact in most cases be the most ur- 
gent need and it should not be difficul 
to demonstrate to a prospect who is 
overloaded with life insurance, that he 
is carrying all of his eggs in one bas 
ket. Approached from a_ business 
standpoint, the subject of insurance is 
a question of distribution of risk and 
complete protection is obtained only by 
a full complement of insurance, ‘life, 
health and accident. 


The recent payment of $15,000 to a 
New York company as a single person- 
al accident premium, recalls the small 
beginnings of the business in this coun- 
try. Two cents was the premium on the 
first contract issued in this country in- 
suring against general accidents, and 
this span between the smallest and 
the largest premium ever paid for this 
kind of indemnity, is the history of ac- 
cident insurance here. 

The earliest contract was one entered 
into between James G. Batterson of 
Hartford and another resident of that 
city, under which the latter was insured 
in the sum of $5,000 against accidental 

(Continued on page 18.) 


New Jersey Agency Appointments. 


Aetna Indemnity, C. B. Conover, Mil 


ville; J. G. Mitchell, Bridgeton. Amer 
ican Assurance, F. W. Ames, Orlando 
Halinck, Jersey City: T. H. Barbier 3 


French, C. W. Krueger, C. A. Meshu 

lan, C. D. Sailer, G. W. Sullivan, New 
ark. American Live Stock, P. E. Haw 
ley, Westfield; Girst and Warman, Ca 

ilfon. Casualty Co. of America, Vander- 
veer & Fanthaber, Newark. Fideiity 
& Casualty, R. N. Williams, Montelair 

Maryland Casualty, J. M McCowan 
Pitman. North American Accident, W 

O. Warren, Trenton United Staes Fi- 
delity & Guaranty, W. H. Brooks.James 
bury. 
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(Continued from page 17.) 
death while walking from the post-office 
in Hartford to his home in that city. 
The original premium, consisting of 
two one cent pieces, is still held by the 
Travelers’ Insurance Company, which 
Mr. Batterson was organizing at that 
time. 

This premium of two cents seems at 
first glance to be a very small consid 
eration for the liability of $5,000 as- 
sumed and might suggest that the fa- 
mous accident underwriter had little 
idea at that time of the hazard involved. 
jut to-day it would be regarded as a 
very high rate indeed. It probabls 
took the assured five or six minutes to 
walk to his home. Two cents for six 
minutes would be at the rate of about 
$1,750 a year, whereas, to-day any com 
pany would accept a similar risk under 
the same conditions and surroundings, 
for a few dollars. 

Inactive nme. 
not 


agents are only a 


but 
pany profess to represent as well, 
is the gist of an article in the Fidelity 
& Casualty Company's ‘‘Monthly Bulle- 
tin,” which we quote as follows: 

“This the part of the 
agent amounts practically to a suspen- 
sion of the 
in the 


That inactive 
burden to 
they 


themselves, to the com- 


Irom 
inaction on 
of the company’s goods 
This 
suspension of 


sale 


given territory. company 


has not authorized such 


the sale of its goods, and it expects all 


their territory. 


uch an agent think of 


agents to work 

“What 
a merchant 
and from it sold no goods what- 


would s 
who maintained a store or 
branch, 


ever day after day for a long period? 
Would he not deem this an absurdity? 

“The company isues many lines of 
policies for which there is a constant 
demand, and continuous sale, all over 
the United States. Some of its lines 
are property insurance and some are 
personal. In the Accident and Health 
Department every man who is a fit 


“prospect,” 
solicited 


sical and moral risk is a 
and men should be daily 
to take out a policy protecting that 
important of all properties, the 
the individual. So great a 
is done in this department that 
ialize in it, and make 
pushing Accident 
Health insurance exclusively. Per- 
who should be policy holders of 
company are daily walking the 
passing the very offices of 
referred to. In 
tment innumerable 
which the inactive 


phy 


these 


most 


person of 





business 
many agents spec} 
large incomes from 
and 
sons 
this 
streets and 
the inactive agencies 
the Burglary Depa 


houses exist on 











agent has never approached the occu- 
pant to protect hi although residence 
thefts exceed residence fires severa: 
times. Al] boiler owners in the terri- 
tory should be solicited. Efforts should 
be made to obtain the insurance upon 





the elevators. Manufacturers and other 
nployers, landlords and team owners 
should be approached for Liability in- 
surance. Fly-wheel insurance should be 
urged upon every fly-wheel owner. All 
stores and buildings having insurable 
plateglass should be solicited. The 
Physicians’ and Druggists’ Liability 
policies are also attractive and quick 
Ning lines, and all desirable physi- 
cians and druggists should be seen at 
once A profitable business can more- 
over be done by the agent in Fidelity 
bonds issued by the company.” 
Undergoing Examination. 
Repre aiives of the New York In- 
rance Department are now examin- 
g the Metropolitan Life, Fidelity and 
( ialty and the Great Eastern Cas- 
t and Indemnit They recently 
ympleted investigating the Greenwich 
re, which will resume active busi- 


THE EASTERN UNDERWRITER 


LAW OF EMPLOYERS’ LIABILITY 


AS VIEWED BY JURISTS. 
Some Queer Decisions From the Courts 
—Freedom of Employees to Work 


Under Dangerous Conditions. 


A New York Supreme Court judge a 
few months ago reversed a decision 0. 
a lower court by which damages had 
been awarded a young girl whose arm 
had been torn out at the socket while 
she was at work in a factory. The av 
cident had been due to defective machin- 
ery. The girl had notified the foreman 
of the condition of the machinery and 
had been told to continue at work. A 
State law provides, in New York, that 
under such circumstances the employer | 
is responsible for damages caused by the 
defective machinery. 

The New York Supreme Court judge | 
who set aside this verdict, says the| 
Washington, D. C., correspondent of the | 
“Newark Evening News,” did so on tue 
ground that the Legislature had no 
power to place this liability upon the | 
employer, as the girl had a “right” to 

: . | 
work amid the illegal and dangerous 
machinery, and no safety appliance law 
could rob her of this “right.” 

In New Jersey, only a year or so ago, 
the Supreme Court in the same manner 
defended the right of a young boy to be 
maimed and killed. The boy had been 
working at a machine that was out of 
order. He had notified the foreman of 
the condition of the machinery, and 
gone on with his work. The defective 
machinery had caught him and he was 
whirled around a pulley until his arm 
was torn off. Crippled for life, the New | 
Jersey judge declared he could not re- 
cover damages, because in remaining 
at work on the machinery he knew to 
be out of order he had assumed the 
risk, and the employer was immune 
from responsibility. It wasn’t necessa:» 
for the New Jersey court to set aside 
legislation on the subject, because 
the New Jersey laws have never soughi 





to protect workingmen injured or kill- 
ed under such conditions. 
Old Common Law View. 
The “right” of workingmen to quit 


their jobs or get killed is the old com- 
mon law of assumption of risk, contri- 
butory negligence and fellow servant | 
doctrine, which prevails in New Jersey 
and many other States. There is a line 
of courts and a class of judges who are 
always alert and determined in uphold- 
ing this idea and defending the cons‘itu- 
tional right of the workingman to quit 
his job or to get killed or maimed if 
he chooses to stay at work. 

Circuit Court Judge Horace H. Lur- 
ton, of Tennesse, who has been select- 
ed by President Taft to fill the vacancy 
on the United States Supreme Court 
bench caused by the death of Justice 
Peckham, is one of this class of jurists 
In a long line of decisions Judge Lur- 
ton has stood conspicuously for this 
right of railroad employes to quit work 
or ge‘ killed. He has decided, time af- 
ter time, that railroad men have tle 
“right” to lose as many arms and legs 
as they please, and that not even Con- 
gress can deprive them of that right or 
make the railroads liable for damages 


for such losses. 
Congress passed a law, the safety ap- 
plianee act, requiring railroads to pro- 


vide their cars with standard and safe 
brakes, drawbars and couplers. This 
law, of course, applies only to cars used 
in interstate commerce—that is, cars 
that pass through more than one State. 
In New Jersey, and o‘her States, where 
there is no such law, the railroads can 
use any old kind of brakes and couy 
lers they please, so long as the unsafe 
cars are kept within the State 
Chanred by Federal Statute. 

In this safety appliance act, Congress 
said that in any case where an accident 
was caused by the railroad using brakes 
or couplers that were unsafe or defec- 





tive “the employe shall not be deemed 
to have assumed the risk, although con- 
tinuing in the employment of the car- 
rier.” 

This section of the law has been af- 
firmed by the Supreme Court and given 
force by every Circuit Court in the 
United States excepting tne court in 
which Judge Lurton sits. 

A year ago Lurton was one of three 
judges sitting in the Circuit Court of 
Appeals, before which was brought an 
appeal by the St. Louis and San Fran- 
cisco Railroad Company from a verdict 
in a lower court by which damages had 


been awarded to a brakeman named 
Delk, whose legs had been crushed while 


trying to couple into a train a freight | 


car with a bad coupler. Lurton and | 
another judge, Severance, rendered a 
decision setting aside the verdict in 


Delk’s favor, on the ground that the car 





The Employers’ Liability 
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The original and leading Liabil'ty 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
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United States Branch 
SAMUEL APPLETON, United States Manager 
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The Philadelphia 
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To handle business of well known company in PHILADELPHIA ond 
vicinity with headquarters in said city. 
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Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
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OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 








Court, and covering all 
miscellaneous require- 
ments 

Fidelity Bonds guarantee- 
ing the honesty of em- 
ployees in positions of 
public and private trust 


We have desirable territor 
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was not technically “in interstate traf- 
fic’ at the time of the accident, because 
it was on a siding, a connecting road 
having refused to accept it because of 
its bad condition. The third judge in 
the court disagreed and said the verdict 
should stand. Lurton and Severance 
said in their decision, in effect, that 
Delk was careless to work around a 
car he knew was in bad condition, but 
had a right to do so, and to get maimed 
or killed, if he wanted to. They agreed 
that the law imposing the burden of 
responsibility on the railroad in such a 
‘case was “harsh’ on the railroad, and 
therefore Congress could not have 
meant to impose the burden. 

“Harsh” Law Upheld. 

A few months after this decision of 
Lurton and Severance in the Delk case, 
a similar case was carried to the United 
States Supreme Court on appeal. A 
brakeman had been injured because of 
a defective drawbar. The railroad 
lawyers urged all the arguments made 
by Lurton and Severance in their de- 
cision as reasons why the railroad 
should not pay damages. By a unani- 
mous vote the Supreme Court upheld 
the law and sustained the verdict of 
the trial court. Justice Moody, who 
wrote the decision, referred to the sug- 
gestion that the law was “harsh” on 
the railroads, and suggested that to be 
maimed without redress was rachel 
harsh on the brakeman. He character- 
ized such arguments as attempts to 
“break down the law.” 

If Justice Moody had been replying or 
speaking to Judge Lurton on the latter’s 
decision in the Delk case, his words 
could not have been more direct to the 
point. They meet and answer the view 
held by Lurton and other judges of his 
lind with wonderful coincidence of per- 
tinency. 

“Congress, not satisfied with the com- 
mon law duty (be: ween master and ser- 
vant) and its resulting liability,” said 
Justice Moody, “has prescribed and de- 
fined the duty by statute. We have 
nothing to do but to ascertain and de- 
clare the meaning of a few simple words 
in which the duty is described. It is en- 
acted that ‘no cars, either loaded or 
unloaded, shall be used in interstate 
traffic which do not comply with the 
standard.’ There is no escape from the 
meaning of *hese words. Explanation 
cannot clarify them, and should not be 
émployed to confuse them or lessen 
their significance. * * * It is urged 
that this is a harsh construction. To 
this we reply that, if it be the true con- 
struction, its harshness is no concern of 
the courts. * * * It is said that the 
liability under the statute, as thus con- 
strued, imposes so great a hardshi, 
upon the railroads that it ought not to 
be supposed that Congress intended it. 
* * * But this argument is a danger- 
Ous one, and should never be heeded 
where the hardship would be occasional 
ard exceptional. It would be better, as 
was once said by Lord Eldon, to look 
hardship in the face rather than break 
down the rules of law. * * #* 

Somebody Must Suffer Hardship. 

“Where an injury happens through 
the absence of a safe drawbar there 
must be hardship. Such an injury must 
be an irreparable misfortune to some 
one. 
him who suffers it, that is a hardship 
to him. If its burden is transferred, 
so far as it is capable of transfer, to 
the employer, it is a hardship to him. 
It is quite conceivable that Congress, 
contemplating the inevitable hardship 
of such injuries, and hoping to diminish 
the economic loss to the community re- 
sulting from them, should deem it wise 
to impose their burdens upon those who 
could measurably control their causes, 
instead of upon those who are, in the 
main, helpless in that regard. Such a 
policy would be intelligible, and, to say 
the least, not so unreasonable as to re- 
quire us to doubt that it was intended 
and to seek some unnatural interpreta- 
tion of common words.” 

Another instance quoted by Judge 
Lurton’s opponents of his inclination to 
“break down” the law to help the rail- 


If it must be borne entirely by ~ 
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roads, is the case of John T. Hazelrigg, 
a brakeman whose arm had been crush- 
ed while he was coupling cars for the 
Norfolk and Western Railroad. The 
facts in the Hazelrigg case, as stated in 
Judge Lurton’s own opinion, are: 

“It appears that directly after the in- 
jury, he (Hazelrigg) was taken to the 
hospital provided by the defendant (rail- 
road), where his arm was amputated, 
and where he remained and was taken 
care of for five or six weeks, until mu 
was supposed to be recovered and was 
discharged. An agent of the company 
agreed with him to pay him $25 in cash, 
to give him a pass over its own road 
and $2.75 for further transportation to 
his home, for any possible claim against 
the company he might have on account 
of the accident. The receipt, which wa» 
set up by the railroad, contained these 
words: ‘I do hereby release and dis- 
charge the g.iid company from all liabil- 
ity for and on account of the matter 
described above.’ ” 

How Quit Claim Was Secured. 

After this receipt was given, the court 
continued to recite, Hazelrigg “gave 
some evidence tending to show that at 
the time of giving it he was without 
money or means of subsistence and had 
no suitable clothing; that he was worn 
down by suffering, and was afflicted 
with a malady which affected his mind, 
and that he did not read the paper and 
did not know what he was doing when 
he made the settlement.” 

Judge Lurton said there “was substan- 
tive evidence to support” all this, buc 
despite these facts he reversed the de- 
cision of the lower court and set aside 
the verdict in the brakeman’s favor, on 
the ground that the trial jury should 
have been told that Hazelrigg was “‘pos- 
sibly guilty of contributory negligence.” 





Prepare Applications Carefully. 

When sending in applications for con- 
tract bonds, agents should be careful to 
give all possible details concerning the 
risk, as otherwise it is naturally impos- 
sible to give the matter intelligent con- 
sideration. 

One important detail which agents 
most frequently overlook is that it is 
absolutely necessary we be furnished a 
copy of the contract for examination 
in connection with eaci application for 
a bond. Not only is it necessary 
to have a copy of the contract in pass- 
ing upon the risk, but we must also 


have it before us in drawing up the 
bond. 
Another detail which is often over- 


looked is the necessity of giving com- 
plete information as to the number and 
amount of uncompleted contracts the 
applicant may have, and their exact 
status as to completion. This item is 
necessary that we may determine the 
proportion of the applicant’s quick 
available assets or working capital to 
the aggregate amount of work he is 
carrying. 

Furthermore, it very frequently occurs 
that the agent sending in business gives 
absolutely no information as to his per- 
sonal knowledge of the contractor, his 
financial responsibility or his experience 
and ability in his particular line. 

If agents would exercise a little more 
care in properly preparing contract ap- 
plications, as well as letters of trans- 
mittal, we feel confident they would 
meet with better success in having the 
business favorably and promptly passed 
upon, especially in the matter of small 
contract propositions.—‘United States 
F. & G. Bulletin.” 





To Enter The South. 

The Security Casualty Company of 
Indianapolis is preparing for a con- 
siderable extension of its sphere of op- 
erations after January 1. It is operat- 
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STOCK SALESMEN 
WANTED 





One Million Dollar Casualty and Life 
Insurance Company. 

Biggest in the South. 

Home Office in Memphis. 

500 strong letters of Endorsement 


from Stockholders among leading 
Bankers, Manufacturers and Mer- 
chants. 


Write with references, present and 
past connection, to 


Great Southern Insurance Company 
Field Headquarters 
James Bldg., Chattanooga, Tenn. 
or 


Memphis Trust Bldg., Memphis, Tenn. 








‘“*‘] want to confer with 
stock salesmen of 
ability.’’ 

ALFRED G. WORMSER 


MANAGER 


Prudential 
Casualty Co. 


OF INDIANAPOLIS 


Cash Capital, $1,000,000 


Incorporated under the laws of the State 
of Indiana. A sound and clean Company 
supported by leading bankers and mer- 
chants. 


807-808 MUTUAL LIFE BUILDING 
PHILADELPHIA 














Home Office, 


PLATE GLASS 
AND HEAL 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


PERSONAL ACCIDENT 
TH 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Sac. 











BONDS—CASUALTY 








you 





AGENTS 4 Can command Bond 
or Casualty business 


IF Are seeking an 


Are not representing 
another like Company 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 


Agency connection 











LONDON GUARANTEE AND ACCIDENT CO., Lid 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


F. W. LAWSON 
Gen’! Manager 


Liability, Accident, 
Health, Credit, Burgtary 
and Sieam boiler 





blished 1869. 


F. J. Walters 
Resident Manager 


45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,——— 
—_—_—-New England 

















ac"! IN Siipiges compen” 
af New York 
SUPERIOR POLICIES 





ing at present in New Jersey, Pennsyl- 
vania, West Virginia, Indiana, Missouri | 
and Washington and it is now making | 
arrangements to enter North and South | 
Carolina, Virginia, Georgia, Alabama, | 
Mississippi, Louisiana, Texas, Arkan- 
sas and Oklahoma. 


KIMBALL C. ATWOOD, Presidem. 
290-292 Broadway, New York 





CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 
of Boston, lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 
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UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN. 








WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. 0. JOHNSON, President 
ROOKERY BLDG., CHICAGO, ILL. 


Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 


Address President’s Office 


J. B. SELLS, Assistant to President 











THE SATISFACTION OF 


DOING THINGS 


—getting names on the dotted line, or in other words 
making real money in sizable amounts, It hy me 't im- 
Y possible to DO THINGS. It isn’t lucky chance or a 
Poll eat y helps a@ man win, WORKING with the 
Y RicH ANY—that’s all there is to it, For 
en eer @ company that se’ ells policies that the PEO- 
PLE WANY and will buy—that they cannot afford to 
do without, WorkKING with «company that WORKS 
WITH you—that actually does things to help you, 
One that will give you a “square deal.” When you 
fc to the point where you want to connect with a 
ive company—not too large to appreciate meritori- 
ous effort nor _ small to be out of the race, write to 
the SECURITY MUTUAL LIFE. If you are now 
investigating be peal oer . view to connecting with one which will help you 
most ina a way 
. H. JAC KBON. “Sup’t of Agencies, BrnGHamTon, N. ¥. 











A. P. WATSON, President C. H. ECKFORD, General Manager 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 




















STATE MUTUAL OF GEORGIA 


Is the Largest Southern Non-Industrial Life Company 
FINANCIAL STATEMENT, JUNE 30, 1909 
Admitted Assets - - - - - - $2,337,577.52 
Legal Reserve - - - - - - 2,068,581.97 
Net Surplus - 204,657.85 
$40, 000, 000 INSU RANCE IN FORCE 


STATE MUTUAL LIFE Sern ae co. 
Head Office: ROME, GEORGIA »R. PORTER, President 


HOT WEATHE is prevalent in Texas. You don't 

need a winter overcoat or any 
heavy clothes. You don’t have to go out padded with statistics 
and meet a thousand competitors, for they are few. It’s a great 
and enlarging field, and your efforts will be worth while if you 
connect yourself with 


THE EQUITABLE LIFE INSURANCE COMPANY 


OF SAN ANTONIO 
WRITE NOW : : RIGHT NOW 


I. J. McGEE San Antonio, Texas 














THE CREAT SOUTHWEST! 


“LAND OF OPPORTUNITIES” 


In the Insurance Business. We want to get in touch with some Live Agents. 





Write for particulars concerning the ‘‘ Stockholders 
Executive Bureau ’’ Contract. 





Mid-Continent Life Insurance Company 





MUSKOGEE, OKLAHOMA 





SAMUEL QUINN, Fiscal Agent 

















The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 


SOLICITORS JF ging” | GEO, STEVENSON, JR, 


PRESIDENT 


LIBERAL COMMISSIONS : Eee 
pe eS, ee JAMES CHAPPELLE, 
THOROUGHLY ey SECRETARY 


UP-TO-DATE POLICIES ! RN T. A. NORRIS, 


AGENCY SUPERINTENDENT 


CORRESPONDENCE s 
DIRECT WITH THE COM- aeamanee 
PANY SOLICITED é 





























“NOBODY CAN'T MAKE NOTHIN’ 


A bit of tramp philosophy clothed in crude English but never- 
theless serving in a unique way to express our sentiments to 
thousands of agents everywhere. 


Inealculable are the number of men applying themselves 
diligently, but each year finds them no further advanced than the 
preceeding one. 


Why is it? How would you explain the steady advancement 
of a friend or acquaintance whom you are sure possesses no more 
ability. than yourself? 


This person, if the facts be known is a “live wire” charged 
with a high voltage of energy and initiative. He believes firmly 
that he “can’t make nothin’ for nobody for nothin’” and loses 
no time in putting the conviction into practice by breaking away 
from old connections and stepping out of the “rut.” He identifies 
himself with people of a like calibre who think and work along 
similar lines. In a short time he is receiving a first class com- 
pensation and in return produces and “ makes good,” knowing as 
he does that it is worth his while. 


Why don’t you follow in the path of the successful man and 
do the same? Now is the time for here is the opportunity and 
opportunity waits for no one. This company will place you ina 
position that is attractive both in remuneration and proposition. 
Digest what has been said and get in touch with us either by a 
visit or communication and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE CO. 


PHILADELPHIA, PENN’A. 


W. E. A. WHEELER, President 
HOME OFFICE, PENNSYLVANIA BUILDING 


FOR NOBODY FOR NOTHIN’ 














